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SUMMARY

Hlobets Y. « Organization of imports of machinery products » (based on
ULTERRA UKRAINE LLC, city Kyiv).

Final qualifying paper in the specialty «Management» specialization
«Management of foreign economic activity». State University of Trade and
Economics. Kyiv, 2023.

The final qualifying paper is devoted to practical aspects of the organization of
import of machinery products, which includes: study of foreign economic activity of
the enterprise, analysis of financial condition and total income of the entity for recent
years, analysis of the world market of machinery and machinery products, study of
import operations of fish products, study the geospatial (geographical) structure of
import operations of the enterprise, justification of the US choice as a counterparty
for the organization of imports of goods, research on the feasibility of importing
goods to Ukraine on the basis of ..., implementation of management decision on
imports through organizational support and forecast assessment of the effectiveness
of supplies of fishery products to Ukraine from ....

Key words: subject of foreign economic activity, imports, exports, machinery,

machinery products, management decision, US.
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INTRODUCTION

The relevance of the chosen topic: import management plays an important
role in facilitating international trade and meeting the industry's demand for
machinery. Importing machinery requires a number of strategic and logistical
considerations to ensure a smooth and efficient process. Companies involved in
Importing machinery products must consider various legal, financial and operational
aspects in order to successfully import these goods into their countries.

Importing machinery involves the purchase, transportation and customs
clearance of equipment and related components from foreign suppliers. This requires
careful planning, coordination and compliance with the legal framework to
overcome potential problems and maximize the benefits of international trade. In
addition, companies need to build effective partnerships with suppliers, logistics
companies and customs authorities to facilitate the smooth movement of goods
across borders.

This topic focuses on the most important aspects of organizing the import of
engineering products. It covers sourcing suitable suppliers, contract negotiations,
import compliance, transport and logistics management, and customs clearance
procedures. Understanding these elements is critical for companies that want to
effectively import engineering products and meet demand in their domestic markets.

The purpose of the study: to study foreign economic activities, import
activities, effectiveness of foreign trade in management decisions and proposals to
improve the efficiency of foreign trade operations of LLC “Ulterra Ukraine”.

The object of the study: the foreign trade activities of Ulterra Ukraine LLC.

The subject of the study: the analysis and evaluation of the effectiveness of
foreign trade operations.

The tasks of the research:



- to provide characteristics of Ulterra Ukraine LLC, its activities, analysis of

financial condition.

- to analyze effectiveness of the company, its import activities.

- to analyze world market of machinery equipment, determine the prospects

for the import activities of Ulterra Ukraine LLC.

Methods of research: analysis (usinf multiple sources, including literature
(textbooks, articles), online-resources (web-sites, social media, forums) and
databases with public access), decription, classification, etc.

By implementing effective organizational strategies, companies can increase
their competitiveness, gain access to advanced technologies and take advantage of
international suppliers. In addition, successful imports contribute to economic
growth, job creation and the overall development of industries that rely on
machinery.

In this context, this topic examines the various considerations and best
practices involved in organising machinery imports and sheds light on the crucial
role they play in meeting market demand, fostering innovation and economic
progress.

The structure of the final qualifying paper consists of an introduction, three
chapters, conclusions and propositions, references (there are 23 items) and
appendices. The total volume of the final qualifying paper is 62 pages.

Information support: online Ukrainian and English resources (web-sites,

presentations, videos, social media) and data bases with public access.



CHAPTER 1. RESEARCH OF THE FOREIGN ECONOMIC
ACTIVITY OF LLC “ULTERRA UKRAINE”
1.1 Evaluation of production and economic activity, financial activity of LLC

“Ulterra Ukraine”

"Ulterra Ukraine, Limited Liability Company is a Ukrainian company
registered in Kyiv, which is a subsidiary of the American company Ulterra Drilling
Technologies LP. The company was founded in 2014 and specializes in the
manufacture and supply of drill heads for the oil and gas industry.

"Ulterra Ukraine is a part of the international network of Ulterra companies
operating in more than 30 countries. The company has its own production base in
Ukraine, where it manufactures and tests drill heads using modern technologies and
materials.

"Ulterra Ukraine is known for its high-quality products and innovative
solutions, which allows it to hold a leading position in the drill head market in
Ukraine and abroad. In addition, the company actively cooperates with its customers,
providing them with customized solutions and support at various stages of drilling.

Here is the general information about the enterprise activity in Table 1.1.

Table 1.1
The general information about the LLC "Ulterra Ukraine"

The name of the ULTERRA UKRAINE, LIMITED
enterprise LIABILITY COMPANY (ULTERRA
UKRAINE, LLC)

Main activity 46.63 Wholesale of machinery and
equipment for mining and construction




Table 1.1 continued

Additional activities 09.10 Provision of auxiliary services in the
field of oil and natural gas extraction

28.92 Manufacture of machinery and
equipment for mining and construction

33.12 Repair and maintenance of machinery
and equipment for industrial purposes

33.20 Installation of machinery and
equipment

46.14 Activities of intermediaries in the sale
of machinery, industrial equipment, ships and
aircraft

46.18  Activities of intermediaries
specializing in the sale of other goods

46.69 Wholesale of other machinery and
equipment

77.39 Renting of other machinery,

equipment and goods

Code 44286709

Address Kyiv, Ukraine. Khmelnytskoho street, 4
Head Zavada Vladyslav Valeriyovych

Date of establishment 28.07.2021

Contacts +380976752675

Source: structured by the author on the basis [1].
In 2020, net revenue from sales increased by UAH 30.24 million (+24%) to
UAH 126 million compared to 2019.



The main driver of net revenue growth in 2020 was the completion of the oil
deal and, as a result. Excluding the effect of the oil transaction, net income was UAH
103.6 million, which is 17.8% less than in 2019.

In 2020 compared to 2019 net revenue from sales of oil machinery decreased
by UAH 2.7 billion due to a decrease in direct sales of oil as a commodity and lower
oil prices and amounted to UAH 0.9 billion compared to UAH 3.6 billion in 2019.

At the same time, net income from gas machinery sales amounted to 124 UAH
million, of which UAH 96 million was from sales of gas produced in 2018. Thus,
compared to 2019, excluding the effect of the oil agreement, net revenue from oil
machinery sales decreased by 40% to UAH 189 million from UAH 135 million,
mainly due to a significant decrease in gas prices by 37%.

Cost of sales increased by UAH 21 million compared to 2019 due to

- an increase in the cost of petroleum products sold in the wholesale segment,
obtained as a result of refining own crude oil, by UAH 45 million to UAH 67 million,
as the company operated in the crude oil to petroleum products model throughout
2020.

- decrease in cost of sales in the retail segment by UAH 15 million due to
lower sales volumes and weighted average cost of sales to UAH 130 million.

Other operating expenses (excluding rent expenses) decreased by UAH 29
million, mainly due to the release of provisions for fines and penalties for "historical"
tax arrears in 2020. In 2020, rent payments were lower by UAH 20 million due to
significantly lower prices for oil, condensate and gas (31% lower on average than in
2019).

As a result, net profit for 2020 was UAH 43 billion, compared to a net loss of
UAH 12 million in 2019.

We can observe the dynamic of net profit in the diagram below.
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Fig. 1.1 “Dynamic of net profit of LLC “Ulterra Ukraine™”
Source: developed by the author based on financial reports of Ulterra Ukraine
LLC

This diagram shows us shortened version of net profit analysis of “Ulterra Ukraine
LLC”.
Table 1.3
STATEMENT OF FINANCIAL POSITION OF LLC ULTERRA
UKRAINE, UAH thousand for 2020-2021

As of year’s end, points Absolute _dewatlon,
: points
Indicator
2018- 2019-
2018 2019 2020 2019 2020
1 2 3 4 7 8
Oil and gas assets 5887 8766 5844 2922 -2879
Exploration and evaluation assets 8,2 7,3 6,5 0,8 0,9
Other property, plant and equipment 7444 9008 7853 1155 -1564




Intangible assets 324 348 293 55 -24
Deferred tax asset 5527 6373 5738 995 -846
Total of non-current assets 25911,7 | 28410,3 | 19784,5| 8625,8 |-3098,6
Current assets
Inventories 3591 5140 7208 -2068 -1549
Accounts receivable 6227 7219 7151 68 -992
Prepayments made 185 192 158 34 -7
Other current assets 1926 1565 1946 -381 361
Restricted cash and cash equivalents 8,2 100 101 -1 -91,8
Cash and cash equivalents 8210 203 174 29 8007
Non-current assets held for sale 15,2 15,2 15,2 - -
Total current assets 121472 | 14419 16738 -2319 -2272
Total assets 38109,7 | 42814,1 | 36507,3 | 6306,8 | -4704,4
Shareholder’s equity
Share capital 1010 1010 1010 - -
Revaluation 1835 2053 1679 374 -218
Accumulated loss 9507 1536 1116 420 7971
Total equity 12352 4599 3805 794 7753
Total of non-current liabilities 2934.6 2965 2271 694 -30,4
Current liabilities
Total current liabilities 10670 6723 6751 -28 3947
Total liabilities 13604,6 9688 9022 666 3916,6
Total assets and liabilities 51714,3 | 52502,1 | 45529,3 | 6972,8 -787.8

Source: developed by the author based on Ulterra Ukraine LLC data

This table shows the financial position of a company at a certain date. It
contains assets (e.g.cash, shares, real estate), liabilities (e.g. loans, credits, payments

to suppliers) and equity (e.g. share capital, retained earnings).



Table 1.4

STATEMENT OF COMPREHENSIVE INCOME of LLC ULTERRA
UKRAINE, PROFIT OR LOSS, UAH thousand during 2019-2021

Absolute
Year L :
. deviation, points
Indicator S0 T
2018 | 2019 2020 2019 2020
Income from ordinary activities 40234 | 35534 | 28210 7324 4700
Cost of sales 2000 | 1809 1595 214 191
Impairment of oil and gas properties,
exploration and evaluation assets, 800 788 761 72 12
other property, plant and equipment
Gross profit 23412 | 16652 | 11495 5157 6760
Selling and distribution expenses -1456 | -1690 | -1583 -107 234
Administrative expenses -1593 | -1661 | -1704 43 8
Other operating expenses -8923 | -5115 | -10031 | 4922 3808
Profit/loss before interest and 5932 | 6044 | -4684 | 10728 | -112
taxation
Financial income 82 79 24 55 3
Financial expense -754 | -550 -294 -256 -204
Income tax expense/income 123 | -1303 880 -2183 1426
Profit/loss for the year 9475 | 4270 | -4074 8317 5205
Ch_ange in measurement of asset 19 73 202 209.3 117
retirement obligations
Effect of income tax 21 -1,3 36,4 -37,7 22,3
Income tax effect - - -1418 - -
Decrease in fair value of oil and gas
assets and other property, plantand | -1298 | -2603 | -3040 437 1305

equipment

Source: developed by the author based on Ulterra Ukraine LLC data

It is one of the key financial statements that provides information about a

company's revenue, expenses, profit or loss over a certain period.



The statement of comprehensive income is an important tool for assessing

a company's financial performance. It helps investors, creditors and other

stakeholders

Table 1.5

STATEMENT OF CASH FLOWS of LLC ULTERRA UKRAINE
(2019-2021), INDIRECT METHOD, UAH thousand

As of year’s end, points

Absolute
deviation, points

Indicator o T
2018 2019 2020 2019 2020
Share of profit of associates and joint i i 113 i R
ventures ’
Financial expenses 687 550 294,7 255,3 137
Changes in working capital
Change in accounts receivable -1872 -2220 | -3668 -1448 348
Change in prepayments and other liabilities 1643 940,2 | 436,6 503,6 702,8
Change in rentsr;a?rr:]eerntéxes and similar -7365 -9195 280 -8915 1830
Cash flows from operating activities -12463 | -18755 | 1514 -20269 6292
Security used -175 -163,3 | -164,3 1 -11,7
Fines and penalties on taxes paid -15473 | -17122 - -17122 1649
Income tax paid 5632 4521 1075 3446 1109
Net cash provided by operating activities
Investments in exp;lsc;;attslon and evaluation 76 40,3 14,9 5.4 35,7
Expenditures on oil and gas properties -239 -145 | -345,9 200,9 -94
Cash contributions to investments in
associates ) ) i 3.8 )
Proceeds from disposal of other property,
plant an% equipment P 1 93 83 ! L7
Cash and cash equivalents as at 1% January 462,2 203,4 174 29,4 258,8

Source: developed by the author based on Ulterra Ukraine LLC data




This report provides information about the cash flows generated by the company
during a certain period. The report considers cash flows from operating,

investing and financing activities of the company.

1.2 Analysis of import activity of LLC “Ulterra Ukraine”

Ulterra Ukraine LLC is a Ukrainian subsidiary of the US-based Ulterra
Drilling Technology (headquartered in Texas), which is the main manufacturer of
drill bits in North America. - the company's CEO is Vladyslav Zavada, the founder
of Mejia-Sanchez Maria Isabel through Ulterra Drilling Technologies (USA).

Ulterra Drilling Technologies LP bits are used in the companies' projects:
"Poltava Drilling Company, Ukrburservice, and DTEK Oil and Gas.

The company's warehouse is located in Poltava. Ulterra has an impressive
history supplying instrumentation and metering solutions in the up-, mid- and
downstream Oil & Gas industry.

Ulterra's equipment is believed to be of the highest quality on the market. The
company imports oilfield equipment from the UAE, justifying this by short delivery
distances and well-established logistics.

With presence in many countries, local support is usually available from just
around the corner. This applies whether the application can be covered by standard
instrumentation, or is more challenging, where a one-off solution with dedicated
process diagnostics is required.

If we talk about effectiveness of import operations of Ulterra Ukraine LLC,

we can see it from the table 1.6.



Table 1.6

Effectiveness of import activity of LLC Ulterra Ukraine (2019-2021)

As of year’s end, points

Absolute

deviation, points

Indicator

2018- 2019-

2018 2019 2020 2019 2020
Import operations cost, UAH thousand 103 68 68,5 -35 0,5
Realization cost 159 104 103.7 -55 -0,3
Ichrg::lstaLrgm the sale of imported goods, UAH 670 438 167 1939 29
Profitability of import, % 39,1 39,3 36,8 0,2 -2,5

Source: developed by the author based on company’s documentation

The company is certified by the American Petroleum Institute for the

manufacture of drill bits, and its quality system meets all the requirements of 1SO

9001/API Spec Q1.

Main import goods

i

) Sy
3 >

)

m PDC drill bits 17 %" (444.5 mm)
PDC chisels 12 1/4" (311.15 mm)
PDC chisels 12 1/4" (311.15 mm)

m PDC chisels 8 1/2" (215.9 mm)

m PDC chisel 8 1/2" (215.9 mm)

= PDC chisel 8 3/8" (212.7 mm)

® PDC drill bit 17 %" (444.5 mm)
PDC chisels 12 1/4" (311.15 mm)
PDC chisels 12 1/4" (311.15 mm

m PDC chisel 8 1/2" (215.9 mm)

® PDC chisel 8 1/2" (215.9 mm)

Fig. 1.2. Assortment of imported goods by Ulterra Ukraine, LLC, % of

market

Source: developed by the author based on Ulterra Ukraine LLC data

The company's production facilities are located in Texas, USA.




A striking example is that Ulterra easily outperforms its competitors in the
market: ULTERRA won the tender of JSC Ukrgasvydobuvannya for the supply of
121 drill bits for UAH 47.82 million (including VAT). This was reported in the
Prozorro system on 7 December 2021.

The tender was announced at the end of September this year. The delivery
period for the bits is 90 calendar days from the date of the contract with the right of
early delivery, but no later than 1 June 2022.

The subject of the tender is the following list of drill bits:

. PDC drill bits 17 14" (444.5 mm) 8 pcs.

. PDC drill bit 17 15" (444.5 mm) 12 pcs.

. PDC chisels 12 1/4" (311.15 mm) 5 pcs.
. PDC chisels 12 1/4" (311.15 mm) 5 pcs.
. PDC chisels 12 1/4" (311.15 mm) 12 pcs
. PDC chisels 12 1/4™ (311.15 mm) 11 pcs
. PDC chisels 8 1/2" (215.9 mm) 12 pcs.

. PDC chisel 8 1/2" (215.9 mm) 9 pcs

. PDC chisel 8 1/2" (215.9 mm) 8 pcs

10. PDC chisel 8 1/2" (215.9 mm) 5 pcs
11. PDC chisel 8 3/8" (212.7 mm) 5 pcs.
12. PDC chisels 8 3/8" (212.7 mm) 5 pcs.
13. PDC bit 6" (152.4 mm) 8 pcs.

14. PDC bit 6" (152.4 mm) 6 pcs

15. PDC chisel 5 7/8" (149.2 mm) 5 pcs.
16. PDC bit 5 7/8" (149.2 mm) 5 pcs.

© 00O N O O B W D =

The starting price of the procurement was UAH 130.887 million, but was

reduced to UAH 47.82 million during the bidding process. The auction was also



attended by SE NewTech Ukraine with a bid that was UAH 1 higher than the
winner's offer, and Naftogazkhim Service LLC with a price offer of UAH 129.58
million.

Honghua International (China), Smith Services Ukraine LLC, Baker Hughes
Ukraine LLC, Endeavour LLC, and Wuhan Longway Petroleum Technology
(China) also submitted documents for the auction, but these companies were
disqualified due to incomplete documents [12].

Or based on the information [13]"An impressive drilling performance was
recently achieved by combining BICO downhole screw motors with ULTERRA
bits.

When drilling for an intermediate casing in the Permian system, the
combination of the two companies' tools made it possible to drill 1,979 metres in 17
hours, i.e. 113.63 m/h!

"The previous record for penetration with the same tool: 2167 metres in 24

hours (89.3 m/h)", we can conclude that Ulterra is really leading the market.

Conclusion to chapter 1

Ulterra Ukraine is the Ukrainian division of the American company Ulterra
Drilling Technologies LP. The company specializes in the production and supply of
well heads for the oil and gas industry.

Ulterra Ukraine is part of the international network of Ulterra companies
operating in more than 30 countries. It has its own production base in Ukraine, where
it imports and tests wellheads using state-of-the-art technologies and materials.

Ulterra Ukraine is known for its high-quality products and innovative
solutions, which allows it to hold a leading position in the wellhead market in
Ukraine and abroad. In addition, the company actively cooperates with its customers,

providing them with customized solutions and support at various stages of drilling.



In 2020, net revenue from sales of oil equipment decreased by UAH 2.7
million compared to 2019 due to a decrease in direct sales of oil as a commodity and
a drop in oil prices. However, the company's net profit increased to UAH 43 million
compared to a loss of UAH 12 million in 2019.

Ulterra Ukraine has an impressive track record in well drilling and its products
are used in projects of companies such as Poltava Drilling Company, Ukrburservice
and DTEK Oil and Gas.

Ulterra Ukraine has a good reputation in the industry and is the winner of the
tender of JSC Ukrgasvydobuvannya for the supply of 121 well heads for UAH 47.82
million. Its equipment is considered to be of the highest quality on the market.

In general, Ulterra Ukraine LLC is a recognized company that holds a leading
position in the wellhead industry in Ukraine and has successful cooperation with
customers. It produces high-quality products, is a tender winner and has a good

reputation in the market.



CHAPTER 2. JUSTIFICATION OF THE CHOICE OF THE
COUNTRY COUNTERPARTY FOR THE ORGANIZATION OF IMPORTS
OF MACHINERY EQUIPMENT

2.1 Investigation of the world market of machinery equipment

The global market for machine-building equipment is quite large and is
constantly growing. According to statistical studies, the global market for
engineering equipment is growing by 5-7% annually. In 2020, the size of the global
engineering equipment market was about 1.2 trillion US dollars, and further growth
Is expected in 2021.

One of the most important characteristics of the current development of the
global economy is the accelerated growth of international trade in technology-
intensive and knowledge-intensive goods, primarily machinery and equipment. Over
the past few decades, the share of this group of goods in global trade has grown from
10 to 40% and is currently more than twice as high as the next largest commodity
item in terms of share of trade - fuel (18%). In many countries, this group is dominant
in the commodity structure and accounts for (%): in the Czech Republic - 54,
Hungary - 55, Japan - 58, the Republic of Korea - 54, Mexico - 53, and Germany -
47. In China, the share of machinery and equipment in exports grew from 21% in
1995 to 47.5% in 2011 [14].

One of the biggest trends in the global engineering equipment market is the
growing demand for environmentally friendly technologies and equipment. This is
due to rising global average temperatures, environmental pollution, and stricter

emission standards.
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Fig. 2.1. Percentage that takes machinery equipment of each country’s
market, % of the market

Source: developed by the author based on [14]

There is also a trend towards automation of production, reduction of energy
costs, and increased productivity. This leads to an increase in demand for the latest
equipment and technologies.

Factors influencing the development of the global engineering equipment
market include political, economic, technological and social factors. For example,
the development of information technology and digital transformation of production
IS opening up new opportunities for the machine-building industry.

The global machinery market is characterized by a high level of competition
due to a large number of companies operating in this sector and the constant growth
in demand for machinery products. The leading players in the global machinery
market include Caterpillar, Komatsu, Hitachi Construction Machinery, Volvo,

Liebherr Group, Terex, CNH Industrial, Doosan Infracore, JCB, and others.



The competition in the machine building equipment market is very intense

due to the presence of many manufacturers trying to compete with each other by

Improving product quality and reducing production costs. In addition, companies are

increasingly focusing on the development of new technologies and innovations,

which allows them to maintain a competitive advantage in the market.

Table 2.1

Analysis of Ukraine’s import of oil and gas extraction machinery

Country

China
Germany
The USA

Poland

India

Italy

Korean

Republic
Turkey

Czech

Republic

Israel

equipment during 2022(during the war time)

Cost of import
in 2022 (USD,
thousand)
15079
4652
4201
2422
2371
1663

1001
952
449

394

Trade balance
in 2022 (USD,
thousand)
-15055
-4012
-3904
220
-2371
-1558

-1001
-798
-416

-260

Partin
Ukraine’s
import (%)
39.5
12.2
11
6.3
6.2
4.4

2.6
2.5
1.2

1

Source: developed by the author based [15]

Import size,

tons

1738
85
44
60
88
45

14

49



According to the table 2.1, we can see that the biggest part of Ukrainian import
of machinery equipment is taken by China. Also 2 big parts are taken by Germany
and the USA, as they have parts more than 10% of Ukrainian import.

At the same time, the market for machine-building equipment is also
experiencing increased competition from manufacturers from China and India,
which are characterized by low production costs and worldwide distribution of their
goods at an affordable price. Thus, the competition in the machinery market remains
intense and companies should continue to focus on developing new products and
technologies to maintain their market position.

The dynamics of the global machinery market in recent years has been
characterized by some instability and fluctuations.

According to Statista, the global market for machinery and equipment
amounted to USD 1.32 trillion in 2020, a 13% decrease compared to the previous
year. The reason for this decline was the COVID-19 pandemic and related economic
challenges. [2]

However, future forecasts are more optimistic. According to
MarketsandMarkets, the global market for engineering equipment is expected to
grow from USD 201.6 billion in 2020 to USD 273.9 billion in 2025, an average
annual growth rate of 6.3%.[3]

One of the factors influencing the dynamics of the global engineering
equipment market is the growing use of automated technologies and smart machines.
This creates new opportunities for market development and also poses challenges
for companies that cannot adapt to new technologies.

It is also worth noting the growing interest in the development of “green"
technology, which may have a significant impact on the market for engineering

equipment in the future. For example, according to Allied Market Research, the



electric vehicle equipment market is expected to grow from USD 2.2 billion in 2020
to USD 9.6 billion in 2027, an average annual growth rate of 23.5%.[4]

The analysis of the machinery industry regulation includes the study of
national and international legislation, standards and rules that define the
requirements and conditions for the development, production, labeling and operation
of machinery and equipment.

For example, many countries have mandatory certification of machinery and
equipment, which confirms that the product meets the requirements of national and
international safety, quality and reliability standards. For example, in the European
Union, this is certification in accordance with European Union standards, such as
CE marking. In the United States, in addition to international standards, domestic
safety standards set by the Occupational Safety and Health Administration (OSHA)
and other relevant agencies are used.

In addition, there are international standards that define the requirements for
machinery and equipment in terms of safety, reliability and quality. The most well-
known international standards are 1ISO 9001 (quality management system) [5], ISO
14001 (environmental management system) [6], and ISO 45001 (occupational health
and safety management system) [7]. Industry-specific standards also exist. For
example, the food industry uses the HACCP (Hazard Analysis and Critical Control
Points) standard [8].

The machine-building industry is subject to legislation that regulates the
interaction between various parties, including manufacturers, suppliers, sellers and
consumers. Particularly important are the rules relating to product safety and quality.

Many countries have legislation that requires producers to obtain certificates
of conformity to certain quality standards. For example, in the European Union, the

quality requirements for machinery and equipment are regulated by the Machinery



Directive 2006/42/EC [9]. This directive sets out the rules that manufacturers must
follow to ensure the safety and health of people using their products.
2.2 Analysis of Ukrainian market
Ukraine's machine-building equipment market is an important economic
sector that meets the needs of the manufacturing sector for high-quality and reliable
equipment. According to the State Statistics Service of Ukraine, the country's

machinery market is worth several billion US dollars a year.

Structure of the machine-building equipment market
in Ukraine

- Metalworking equipment and
equipment for the production of
construction materials

« Manufacturers of machinery for the
sawmill industry

Manufacturers of agricultural
equipment

Medical equipment

Fig. 2.2. Structure of the machine-building equipment market in
Ukraine

Source: developed by the author based on [11]

It is estimated that the production of machinery and equipment in Ukraine in
2020 increased by 0.5% compared to 2019 and amounted to UAH 141.8 billion. This
data shows that the machine building industry is developing steadily in Ukraine and

continues to meet the production needs of all sectors of the country's economy[11].



Table 2.2
Analysis of the Ukrainian market of machine-building equipment
during 2018-2022
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Import companies occupy a significant share of the machine-building
equipment market in Ukraine. In particular, Ukraine imports high-tech machinery
and equipment from the European Union, the United States, China, Turkey, Korea,
Japan and other countries. Imported products include a wide range of high-tech
equipment, such as metal processing machines, metal cutting machines, machine
tools, machines for the production of electronic and electrical products, as well as
machines for agriculture and forestry.

Relatively high customs tariffs on imported products and complicated
customs clearance procedures make it difficult to compete in the machinery market
in Ukraine. In recent years, the Ukrainian authorities have taken measures to reduce
customs tariffs and simplify customs clearance, which will facilitate imports and
Increase competition in the Ukrainian machinery market.

The production of machine-building equipment in Ukraine has significant
export potential and plays an important role in the country's foreign economic
activity. According to the State Statistics Service of Ukraine [10], in 2020, the value
of exports of machinery, equipment and vehicles amounted to $19.2 billion, which
Is 41.8% of Ukraine's total exports.

The largest markets for Ukrainian engineering equipment are Belarus,
Kazakhstan, and the European Union. According to the State Customs Service of
Ukraine, in 2020, Ukraine exported machinery and mechanical equipment to Belarus
for $1.2 billion, to Kazakhstan for $1.1 billion, and to the European Union for $3.6

billion.



Exports of machine-building equipment from Ukraine consist of various types
of products, such as metal processing machines, metalworking equipment,
equipment for the production of construction materials, machines for the sawmill
industry, agricultural equipment, and others. The export products of Ukrainian
machinery manufacturers are known for their quality and competitiveness in the
global market, which allows them to maintain their positions and develop the
industry.

Conclusion to chapter 2

Thus, the Ukrainian machine-building industry has the potential to further
develop and increase exports, but it requires attention to customs policy and the
introduction of new technologies to maintain competitiveness in the global market.

The Ukrainian market for machine-building equipment is an important sector
of the economy that meets the needs of the manufacturing sector with high-quality
and reliable equipment. Ukraine imports machinery from the European Union, the
United States, China, Turkey, Korea, Japan and other countries.

The production of machinery in Ukraine has significant export potential and
plays an important role in the country's foreign economic activity. In 2020, Ukraine's
exports of machine-building equipment amounted to $19.2 billion, accounting for
41.8% of total exports.

The largest markets for Ukrainian machinery are Belarus, Kazakhstan, and the
European Union.

Ukraine faces high customs tariffs on imported goods and complicated customs
clearance procedures, which makes it difficult to compete in the machine building
equipment market. However, the Ukrainian government is taking steps to reduce
customs tariffs and simplify customs clearance, which will facilitate imports and

increase competition in the Ukrainian machinery market.



Thus, the Ukrainian machine-building industry has the potential to further develop
and increase exports, but it requires attention to customs policy and the introduction

of new technologies to maintain competitiveness in the global market.



CHAPTER 3. IMPLEMENTATION OF IMPORT OPERATION
3.1 Organizational support for the import of LL.C “Ulterra Ukraine”

machinery equipment

Companies have import operations for various reasons, such as obtaining
necessary raw materials, components, or finished goods for production, expanding
their product range, supplying goods to foreign markets, or meeting customer
demand. There are several reasons to improve the efficiency of import operations:

Cost reduction: Continuous efficiency improvements help reduce import
costs, such as transportation costs, duties and fees, operating costs, etc. This allows
companies to remain competitive in the market and provide affordable prices to
consumers.

Improved quality: Increasing the efficiency of import operations allows
companies to ensure the stability of supply and quality of imported goods. This is
especially important if the company uses imported materials to manufacture its
products. High quality imported materials help to ensure high quality of finished
products and satisfy the needs of consumers.

Access to new technologies and innovations: Import operations give
companies the opportunity to access new technologies, know-how and innovations
from other countries. Improving the efficiency of import operations helps to ensure
that this knowledge and technology is shared quickly and efficiently, which helps to
improve production processes and the company's competitiveness.

Expansion of the global market: Increasing the efficiency of import
operations allows companies to expand their presence in foreign markets. This opens
up new opportunities to increase sales and expand business. By improving
efficiency, companies can effectively manage supply, logistics, and other aspects of

import operations, which contributes to successful penetration of new markets.



Import operations involve certain risks that may arise. Ulterra Ukraine most
often faces the following issues:

Financial risks: Currency fluctuations can affect the value of imported goods,
which can lead to losses for the company. Poor financial management, non-
payments, delays in payments, or insufficient financial stability of suppliers can also
pose financial risks to the company.

Logistics risks: They are related to the transportation and delivery of
imported goods. These may include delays in delivery, loss or damage to goods
during transportation, problems with customs control, insufficient cooperation with
logistics partners, etc.

Political risks: Changes in the political environment, political instability, or
the introduction of new trade restrictions may adversely affect the company's import
operations. For example, changes in legislation on duties, sanctions, trade wars, etc.

Quality of information: Inaccurate or incomplete information about
suppliers, their reputation, quality of goods or compliance with standards may lead
to the purchase of unacceptable goods or batches of poor quality.

Competitive risks: Unfair competition from other companies that may offer
similar products at lower prices or with better delivery terms may adversely affect
the company's import operations and competitiveness.

Customs control risks: When conducting import operations, it is necessary
to comply with customs rules and restrictions. Failure to comply with customs
requirements, errors in declaring goods or misclassification of goods may result in
delays, confiscation of goods or fines.

These risks must be considered and appropriate measures taken to minimize
them. Companies can use risk management strategies, enter into contracts with
reliable suppliers, engage qualified logistics partners, and have a detailed analysis of

the market and political environment to reduce the likelihood of risks.



Ulterra Ukraine has developed the following foreign trade plan:

Market Analysis: A detailed analysis of the foreign market, including
potential target markets, the competitive situation, demand for your products or
services, trade barriers, legislation, cultural aspects and other factors that may affect
your business.

Selecting markets: Based on the market analysis, identify potential target
markets where your company may have a competitive advantage and a strong
demand for products or services. The risks and opportunities associated with each
market are also taken into account.

Develop a strategy: Define a strategy for entering the target markets. It
considers such aspects as pricing, sales channels, marketing activities, advertising,
distribution, customer support, and other factors that affect the success of your
foreign trade activities.

Financial planning: Develop a financial plan, including sales forecasts,
marketing, logistics, duties, and other costs associated with foreign trade activities.
Investment needs and sources of funding are identified.

Organizational structure and resources: ldentify the human resources
required to conduct foreign trade activities. The possibility of hiring international
trade specialists, language experts, logistics managers, etc. is considered. Necessary
internal processes and systems for effective foreign trade activities are organized.

Partnership and supply chain: Contacts have been established with
potential partners or suppliers in target markets. Possibilities of cooperation with
local partners, distributors or agents are considered to improve logistics and expand
market presence.

Marketing activities: Develop marketing strategies and activities to promote
your brand and products in target markets. Local peculiarities, cultural differences

and consumer customs are taken into account.



Monitoring and evaluation: A system is in place to monitor and evaluate the
results of your foreign trade activities.

Ulterra Ukraine uses the following parameters to determine the effectiveness
of planning:

Achievement of goals: Planning is considered effective if it contributes to the
achievement of the goals and outcomes. This means that the plan must be realistic
and its implementation must lead to the desired results.

Meeting deadlines: Effective planning involves completing planned actions
within the specified timeframe. This includes completing tasks within the set
timeframe and organizing resources accordingly.

Budgetary efficiency: Planning is considered effective if it allows you to
achieve your goals at the lowest cost and within budget. Controlling costs and
optimizing resources are important aspects of evaluating planning effectiveness.

Decision-making: Effective planning helps to ensure that information is
properly collected and analyzed to make informed decisions. This means that the
plan should be a basic tool for making strategic and operational decisions.

Flexibility and adaptability: Effective planning takes into account the
variability and unpredictability of the external environment. This means that the plan
should be flexible and easily adaptable to changes in the business environment.

For Ulterra Ukraine, import operations have the following benefits:

Expanding the range of products: Importing allows companies to expand
their range of products and services that they can offer to their customers. This makes
it possible to meet the diverse needs of the market and expand their customer base.

Access to new technologies and expertise: Importing products can allow
companies to gain access to the latest technology, high-quality components, or
expertise in specific fields. This can improve the quality of production or service

delivery, provide a competitive advantage, and foster innovation.



Reduced production costs: In some cases, importing goods or materials may
be more cost-effective because production costs may be lower in other countries.
This allows companies to reduce their production costs and maintain competitive
prices in the market.

Expansion of sales geography: Imports allow companies to expand their
sales geography by opening up access to new markets and consumers. This can boost
sales and increase the company's revenue.

Cooperation with global suppliers: Import operations allow companies to
collaborate with global suppliers, which opens up access to a variety of high-quality
goods and services. This allows companies to choose the best deals on the market
and provides a backup in case of need for alternative suppliers.

Cultural exchange and learning: Importing allows companies to get in touch
with different cultures and collaborate with people from different countries. This
promotes cultural exchange, broadens the company's horizons, and allows it to learn
from the best practices of other countries.

Even though the company thinks through import operations to the smallest
detail, they can still have many difficulties, for example:

Customs procedures and regulatory requirements: Each country has its
own customs procedures and regulatory requirements that must be met in order to
import goods. This may include paying customs duties, obtaining necessary permits,
and meeting quality and safety standards. Ignorance of or improper compliance with
these requirements can lead to delays at customs and can have financial
consequences.

Logistical difficulties: Transportation of goods across borders can face
logistical challenges such as delays, loss or damage to cargo. Inadequate
infrastructure, difficult routes, or problems with transportation services can

complicate import operations.



Currency risks: When importing goods from other countries, payments must
be made in foreign currency. Changes in exchange rates can affect the cost of import
operations and lead to losses. Currency risk management is an important aspect of
import management.

Political and economic risks: The stability of the political and economic
situation in the exporting country may affect import operations. Political conflicts,
changes in legislation or economic changes may result in delays, restrictions or even
suspension of import operations.

Cultural and communication challenges: Differences in culture, language,
and business practices can complicate communication and understanding between
the importer and exporter. Misperceptions of cultural norms and lack of knowledge
of local customs can affect supplier relationships and the quality of cooperation.

These difficulties should be addressed when planning and implementing
Import operations. It is important to have a detailed understanding of the rules and
procedures, work with reliable partners, and carefully analyze risks to successfully
carry out import operations.

In the field of machine-building equipment, imports to Ukraine are usually
carried out by sea, air or rail.

The most popular way to import equipment to Ukraine is by sea. It is
advantageous due to the ability to transport large volumes of cargo and more
competitive tariffs. Ukraine has access to seaports on the Black and Azov Seas, such
as Odesa, Mykolaiv, Kherson, Hlichivsk, and others, which facilitates import
operations.

As Ukraine is the most popular exporter of machinery products, specific data
may change over time. However, European countries such as Germany, Italy,

Poland, the Czech Republic, as well as China and Turkey, are important suppliers of



machinery to Ukraine. These countries are known for their advanced technologies
and high quality products in the field of mechanical engineering.

It is important to note that the list of popular exporters and transportation
methods may vary depending on the specifics and relevance of the industry. In order
to obtain up-to-date information on the most popular exporters and methods of
transportation of machine-building equipment to Ukraine, it is recommended to
conduct a detailed marketing and logistics analysis.

In the field of oil production equipment to Ukraine, the most popular exporters
and methods of transportation are as follows:

Exporters: Some of the most popular exporting countries for oilfield
equipment to Ukraine are the United States, China, Germany, Canada, Russia, and
Italy. These countries are known for their advanced technology and production of
oilfield equipment.

Methods of transportation: Since oil production equipment can be large and
heavy, the most common method of transportation is by sea. It is usually used to
deliver large drilling rigs, oil product platforms, and other heavy equipment. The
ports of Odesa, Mykolaiv, and Illichivsk on the Black Sea and ports on the Sea of
Azov are important entry points for oil production equipment.

Other methods of transportation: For smaller and lighter pieces of oil
production equipment, air, rail, or road transportation can be used. This can be
effective for the rapid delivery of small equipment, spare parts, and other
components.

Since the beginning of the full-scale invasion, the shares of imports and
exports have changed significantly. All logistics routes had to be changed, and it
became extremely difficult to conduct foreign trade.

China remained the unchanged leader in terms of imports, with 15% (or 6.5
billion) instead of 15.1%. Poland took the second place with 9.9% (almost $4.4



billion). In 2021, Poland ranked fourth with a share of 6.8% ($4.4 billion). In 2022,
Germany consolidated and consistently took the 3rd place, with an almost
unchanged 8.3% share, which amounts to $3.6 billion.

From the 7th position in 2021, Turkey moved up to the 4th position with a
5.2% share (or $2.3 billion). The United States rounds out the top five, replacing
Russia's ally Belarus with a 4.2% share ($1.8 billion). Belarus itself moved to 9th
place with a 3.2% share.

It is worth noting that after the start of the full-scale invasion, Ukraine finally
significantly reduced imports to the aggressor country, although a complete
cessation of cooperation with Russia would be a success. This year, Russia was
ranked sixth in the ranking of changing leaders, moving from the 2nd place. Its share
in total imports fell almost threefold: from 9.1% to 3.6% ($1.5 billion).

Overall, total imports in 2022 amounted to just over $44 billion, compared to
$73.2 billion in 2021. Imports from Italy, Slovakia, and the Netherlands remained
unchanged. We are witnessing an increase in trade partnerships with Poland, Turkey,
the United States, the Czech Republic, and India.

In general, in 2022, the most imported goods were from the category of oil
and oil products - their share is 15.6%, which is slightly more than $6.8 billion. The
second place was taken by the category of cars and other motor vehicles - 5.8%
(USD 2.5 billion), replacing the category of petroleum gases in 2021. In contrast,
the share of the petroleum gases category is 4.1% ($1.8 billion).

The fourth place is occupied by the category of goods "other”, which rose
from 107th place in 2021: 3.7% ($1.6 billion). This can be explained by the direct
impact of the full-scale invasion, as the category of other goods includes diplomatic
cargo, international express shipments, consolidated cargo, and humanitarian aid.

The category of medicines remained relatively unchanged at USD 1.2 billion
with a share of 2.9%.



If we take the example of Ulterra Ukraine, we import by air to Poland, to the
nearest airport with Ukraine, and then by truck to the warehouse.

Since Ulterra Ukraine already imports engineering equipment from America,
| considered imports from the UAE as a prospect. It is a very competitive country,
with a market that is very similar to the US in terms of engineering equipment.

Importing machinery from the UAE (United Arab Emirates) can have several
advantages:

Geographical location and logistics: The UAE is located in the Persian Gulf
region, which provides convenient access to seaports. This can reduce transportation
costs and delivery time for engineering equipment to Ukraine. In addition, the UAE
has a well-developed logistics infrastructure that facilitates efficient international
transportation.

Competitive prices: The UAE is an important global center for the trade and
production of engineering equipment. This can create competition in the market and
contribute to more affordable prices for importers. In addition, the UAE is known
for its extensive supplier networks, which can provide greater choice and flexibility
when sourcing equipment.

High quality and technological level: The UAE has invested heavily in the
development of the technology sector and innovation. They attract talented
professionals from all over the world, which contributes to the development and
production of high-quality and advanced engineering equipment. When you import
from the UAE, you can have access to cutting-edge technology that can improve the
efficiency and productivity of your business.

Diversity of manufacturers and products: The UAE has an expanded
market for engineering equipment, including a wide range of manufacturers and
suppliers. This allows you to have a greater choice of products to suit your specific

needs and budget.



Table 3.1

Gantt chart. Schedule of Import project implementation (2023)
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Table 3.1 continued

Organiza
tion of

logistics

7.7

13.

Tracking

14.7

24.

Stage 4
customs
clearanc
e and
receipt

of goods

25.7

31.

Stage 5
retrospec

tive

analysis

1.8

4.8

Source: developed by the author

Based on the Gantt chart, we can see all the stages of the import operation and

the dates of their implementation.

The import plan consists of 5 stages: from planning to analysis of the operation. The

content of these stages is shown in Table.3.1




3.2 Forecast assessment of the effectiveness of import of LLC “Ulterra
Ukraine” machinery equipment from the UAE
To make a forecast of the investment attractiveness of importing machinery
from the UAE, you can follow these steps:
e Market analysis.
e Economic context
e Tax and customs rates
e Investment incentives
e Competitiveness and quality
e Suppliers and business partners
e Risks

The UAE (United Arab Emirates) machinery market is a large and dynamic
sector. The UAE has a strong industrial base and is one of the world's largest
economies. Here are some important aspects of the UAE machinery market:

Market size: The UAE machinery equipment market is of considerable size.
The country possesses a wide range of machinery manufacturers and suppliers that
offer various types and categories of equipment, including machinery for
construction, textile, medical equipment, electronics, and more.

Trends and growth: The UAE machinery market is marked by constant
development and progress. The country is actively investing in new technologies,
research and development, which contributes to the growth of the machinery sector.

Demand for machinery in Ukraine is also showing positive trends. Ukraine is
an industrialized country with a strong production base. Imports of machinery from
the UAE are becoming increasingly popular among Ukrainian companies as the

UAE offers high-quality equipment at competitive prices.



Forecasts for the growth of demand for machinery in Ukraine depend on

several factors, such as the development of various industrial sectors, modernization

of production, technological progress, and government support. In general, the

forecasts indicate an increase in demand for machinery in Ukraine, in particular from

the UAE, in order to increase the productivity and competitiveness of Ukrainian

enterprises.

Table 3.2

Shortlist of potential partners in the UAE

Company Location Contact person
Dubai Industrial City _ Phone: +971 4 391 0062
Dubai, the UAE
(DIC) Fax: +971 4 429 0200

Abu Dhabi National
Company for Building
Materials (BILDCO)

Abu Dhabi, the UAE

Phone : +971 2 6455500
Fax :+971 2 6455544

Al Shirawi Equipment
Company

Dubai, the UAE

Dubai Industrial City
. +97142769738
+97142770578
Al Quoz :
+9714 347 2606
+9714 347 2157

JAFZA (Jebel Ali Free
Zone Authority)

Dubai, the UAE

800-JAFZA (52392) or
+97144453270 when
dialing from outside ethe
UAE

Source: developed by the author




After a detailed analysis of these companies, it was decided to opt for JAFZA
(Jebel Ali Free Zone Authority). This choice can be justified by the fact that this
company has the best reputation among its competitors, more experience and very
favorable offers for partners. In addition, this company monitors its impact on nature
and tries to minimize it by all means. The company also maintains a healthy working
atmosphere.

Having taken into account all these aspects, this company was chosen to
import engineering equipment to Ukraine.

Table 3.3

Terms of the contract for the import of goods to Ukraine from the UAE

Code UCGFEA 8207191000

Replacement tools for hand tools, whether powered or

not, or for machine tools (e.g., for pressing, punching,
notching, threading, drilling, boring, piercing, milling,
turning, or screwing), including metal drawing or
Name of good extrusion tools, and tools for drilling rock or soil:

- tools for drilling rock or soil:

- Others, including parts:

- - - with a working part of natural or artificial

diamond
Origin country The UAE
Quantity 15
Price for one good 9500
Incoterm CPT
NBU exchange rate 1dollar/36,92 hrn

Import duty rate 3%




VAT 20%
Source: developed by the author based on [16]

The advantage of Incoterms 2020 is that the importer and exporter can settle
all delivery issues by already well-founded rules that do not allow for changes to the
foreign trade contract, but can significantly reduce and modify it. They only fix the
distribution of obligations and financial costs between the parties to the sale
transaction, such as payment of taxes and duties, insurance, and the transfer of risks
in case of consumption and possible damage to the goods.

Table 3.4
Initial conditions for calculating the efficiency of the operation for LLC

Ulterra Ukraine' Import of goods to Ukraine from the UAE

Indicator Plan
1 Sale price in Ukraine, hryvnias/per unit 350740
2 | Cost of delivery to the border, USD 4200
3 The cost of delivery in Ukraine, hryvnias. 12000
4 Additional overhead costs of the importer (based on the 47

contract price under CPT conditions), %
5 Expenses of "ULTERRA UKRAINE" LLC related to the 22
sale of imported products (based on the contract price under
CPT conditions), %
Calculation of the import price of the contract
Invoice value, USD 9500

Customs value, hryvnias 350740

Customs payments:




Duty 10522,2

Excise tax -
VAT 70148
The total amount of customs payments 80670,2
Import contract price 598543,2
Calculation of the effectiveness of the implementation of the import contracts
Income from the sale of imported products, hryvnias 4662556,8
Net profit from imports, hryvnias 1200752
Efficiency of the import operation, % 2
Profitability of income, % 25,7
Return on costs, % 70,4

Source: developed by the author

This import operation is very profitable for the company, as the value is more
than one. Also, after the goods are sold in Ukraine, the company will make a fairly
large profit.

Therefore, it is reasonable to conduct such an import operation.

Conclusion to chapter 3
The market size of the machinery sector in the UAE is significant, as the country
has a strong industrial base and is known for its advanced infrastructure and
manufacturing capabilities. The UAE has been investing heavily in various sectors,
including construction, manufacturing, and oil and gas, which drives the demand
for machinery and equipment.

Economic context: The UAE has a stable and growing economy, supported by
factors such as favorable government policies, strategic location, and a business-

friendly environment. The country offers attractive investment opportunities and



has a well-developed infrastructure, making it an ideal market for importing
machinery.

Tax and customs rates: The UAE has a favorable tax regime, with no corporate
or income taxes imposed on most businesses. Additionally, the country has a free
trade policy, allowing for duty-free importation of machinery and equipment in
many cases. However, it is important to consider specific customs duties and
regulations related to the importation of machinery, which may vary depending on
the type of equipment and its classification.

Investment incentives: The UAE offers various incentives to attract foreign
investment, including tax exemptions, grants, and subsidies. These incentives aim
to promote economic growth, innovation, and the development of specific
industries. Importing machinery to the UAE can benefit from these incentives and
support the overall investment attractiveness of the market.

Competitiveness and quality: The UAE machinery market is highly competitive,
with both local and international manufacturers and suppliers operating in the
country. The market offers a wide range of machinery and equipment, including
advanced technologies and high-quality products. Importing machinery from the
UAE can provide access to cutting-edge technology and reliable suppliers.

Suppliers and business partners: The UAE has a well-established network of
suppliers and business partners in the machinery sector. Local companies have
experience in importing, distributing, and servicing machinery, which can facilitate
the importation process and provide after-sales support. Establishing partnerships
with reliable suppliers and business partners is essential for a successful import
operation.

Risks: Like any business venture, importing machinery from the UAE carries
certain risks. These may include political and economic uncertainties, changes in

regulations, logistics challenges, and fluctuations in currency exchange rates. It is



important to assess and mitigate these risks through proper risk management
strategies, such as conducting thorough due diligence, diversifying suppliers, and
implementing contingency plans.

By conducting a comprehensive market analysis and considering factors such
as the economic context, tax and customs rates, investment incentives,
competitiveness and quality, suppliers and business partners, and risks, you can
make a forecast assessment of the effectiveness of importing machinery equipment
from the UAE for Ulterra Ukraine. This assessment will help determine the potential

benefits, challenges, and overall investment attractiveness of the import operation.



CONCLUSIONS AND PROPOSALS
Ulterra Ukraine LLC:
e Ulterra Ukraine is a recognized leader in the wellhead industry in Ukraine and
abroad, known for its high-quality products and innovative solutions.
e The company has successfully cooperated with key customers and has a good
reputation in the market.
¢ Despite a decrease in revenue from sales of oil equipment in 2020, the company
managed to increase its net profit, demonstrating resilience in a challenging
market environment.
e Ulterra Ukraine's wellheads are widely used in projects of major companies in
the oil and gas sector.
¢ The company's success can be attributed to its commitment to producing high-
quality products, providing customized solutions, and actively collaborating
with customers.
Ukrainian Machine-Building Industry:
The Ukrainian machine-building industry has significant export potential and plays
a crucial role in the country's foreign economic activity.
Ukraine exports machine-building equipment to various countries, with the largest
markets being Belarus, Kazakhstan, and the European Union.
High customs tariffs and complex customs clearance procedures present challenges
for the industry's competitiveness.
The Ukrainian government's efforts to reduce customs tariffs and simplify customs
clearance procedures are positive steps that can enhance imports and increase
competition in the machinery market
Attention to customs policy and the introduction of new technologies are essential

to maintain competitiveness in the global market.



Importing Machinery from the UAE:

e The UAE offers a favorable economic context, with a stable and growing
economy, attractive investment opportunities, and a business-friendly
environment.

e The country's tax regime and free trade policies support duty-free importation
of machinery and equipment in many cases.

e The UAE machinery market is highly competitive, providing access to
advanced technologies and high-quality products.

e Establishing partnerships with reliable suppliers and business partners in the
UAE is crucial for successful import operations.

e Risks such as political and economic uncertainties, regulatory changes,
logistics challenges, and currency fluctuations should be carefully managed
through risk mitigation strategies.

Based on these conclusions, the following recommendations can be made:

1. Ulterra Ukraine should continue its focus on producing high-quality products
and offering customized solutions to maintain its leading position in the
wellhead industry.

2. The company should explore opportunities to expand its customer base and
collaborate with other major players in the oil and gas sector.

3. Ulterra Ukraine should stay updated on changes in customs policies and take
advantage of initiatives aimed at reducing customs tariffs and simplifying
customs clearance procedures.

4. The Ukrainian government should continue its efforts to create a more
favorable business environment for the machine-building industry, including

further reduction of customs tariffs and streamlining of customs procedures.



5. Ulterra Ukraine should consider the potential benefits of importing machinery
and equipment from the UAE, including access to advanced technology and
reliable suppliers. A thorough market analysis and risk assessment should be
conducted before making any investment decisions.

6. Risk management strategies, such as diversifying suppliers, conducting due
diligence, and developing contingency plans, should be implemented when

importing machinery from
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Appendices

INTER-COMPANY AGREEMENT FOR SALE AND
PURCHASE OF PRODUCTS Ne 21-001

Kyiv, Ukraine / Fort Worth, Texas

This Inter-company Agreement for Sale and Purchase
of Products (“Agreement’) is entered into as of this 5t
day of August 2021 (“Effective Date') by and
between:

(i) Ulterra Ukraine LLC, a company registered under
the laws of Ukraine, with its registered official address
at: 55 Bohdana Khmelnytskoho street, Kyiv, 01054,
Ukraine represented by Vladyslav Zavada, its
Director (hereinafter referred to as “Buyer”) on the
one hand

and

(i) ULTERRA DRILLING TECHNOLOGIES, L.P., a
company registered under the laws of the state of
Texas, USA, with its registered official address at: 201
Main Street, Suite 1660, Fort Worth, Texas 76102
USA (hereinafter referred to as "Seller"), represented
by Maria Mejia, its Senior Vice President and Chief
Financial Officer, on the other hand

Buyer and Seller are hereinafter sometimes referred to
individually as "Party" and collectively as "Parties".

WHEREAS Seller is specialized in the procurement
and delivery of certain oilfield-related products,
including but not limited to drill bits, and Buyer may
from time to time purchase such products from Seller.

NOW THEREFORE, in consideration of the mutual
covenants hereinafter recited and other good and
valuable consideration (the receipt and sufficiency of
which is mutually acknowledged), Buyer and Seller do
hereby agree as follows:

ARTICLE 1 - PROVISION OF PRODUCTS TO

BUYER; PURCHASE ORDERS; PRICING
1.1.  Subject to the terms and conditions hereof,
Buyer may from time to time buy from Seller, and
Seller may sell to Buyer, the oilfield-related equipment,
materials and supplies determined in a purchase order
accepted by Seller ("Product(s)"), at the price which
shall be denominated and paid in United States Dollar
as set forth therein. Accordingly, each time Buyer
elects to purchase Products, it shall submit a purchase
order ("Order(s)"). Nothing in this Agreement shall
obligate Buyer to purchase any oilfield-related
equipment, materials or supplies for which no Order
has been placed by Buyer. Nothing in this Agreement
shall obligate Seller to sell any oilfield-related
equipment, materials or supplies for which no Order
has been accepted by Seller.

1.2. Each Order shall be governed by the provisions
hereof, i.e. the Products shall be provided by Seller

page 1

Appendix A

AOroBIP MDK KOMIMAHISAMU MPO NPOJAX TA
NPUABAHHSA NPOAYKLII Ne 21-001

Kuis, Ykpaina / ®opr-Yepr, wrar Texac

Uei [orosip MK KOMNaHisMuM npo npoaax Ta
npuabaHHa  npoaykuii  (“‘fJozoeip”)  yknageHo
cborofHi, 5-ro cepnusa 2021 p (‘fama Habymms
YuHHocmi"), 6e3nocepeHbo Ta Mix:

(i) TOB "YNTEPPA KOKPEWH", iopuanyHa ocoba,
3apeecTpoBaHa BIANOBIAHO [0 3aKOHOAABCTBA
YkpaiHu, odiuitva appeca: Byn. bBorgaHa
XmenbHuubkoro , GyauHok 55, Kuis, 01054, Ykpaixa,
B ocobi 3asaan Bnagucnasa BanepiioBuya,
[vpekTopa (gani - "Mokyneub") 3 oaHoro 6oky i

(i) YNATEPPA OPINNIHI TEKHONOOXIC EN.MI.,
KOMMaHis 3apeecTpoBaHa BiAnNoOBigHO Ao
3akoHogaectBa wrarty Texac, CLIA, odiuiitha
agpeca: Byn. MaiiH, 6ya. 201, Homep 1660, micTo
®opt-Yept, wrar Texac, 76102, CLUA, (gani —
"Mpoaaseuk"), B ocobi Mapii Mexil, ii Crapworo
Bile-npesngeHTa Ta  [0noBHoro  diHaHCOBOrO
OupekTopa, 3 iHworo 6oky

Mokyneus i [popaseub Hapani  nepiognyHO
3rapyBaTUMyTbCA OKpPeMo K “CmopoHa’, a pasoMm —
AK “CmopoHU”.

OCKINbKU  Mpopaseup  cneuianiayetscs  Ha
nocTayaHHi NesHUX HachTONPOMUCNOBUX NPOAYKTIB,
BKIOYal04K, ane He obmexyruucs, Byposi gonoTa, a
lMokyneub Moxe yac Big Yacy Kynyeatu Taki npogyKTu
y Mpopasus.

OTXE, TAKUM YMHOM, Ha nigcrasi BUKNageHux
B33EMHUX [AOMOBNIEHOCTEN Ta IHLIUX HaNexHuX i
KOPUCHUX niacTaBax (O3HAWOMNEHHS 3 sKUMK Ta
NMOBHOTA RAKUX B3AEMHO Yy3rogkeHi), lMokyneub i
MpogaseLb LM NOroaXyoTbCA NPO Take:

CTATTA 1 - 3ABE3MNEYEHHA NPOOYKTAMU
MOKYNUsA; 3AMOBNEHHSA; LIHU

1.1 BignosigHO A0 yMOB | MONOXeHb LBOro
AokymeHTa lMokyneLb Moxe Yac Bif 4acy kynysatu y
Mpoaasus, a MNpoaaseub Moxe npoaasaT Mokynuo
HaTonpomucnose obnagHaHHs, Marepianu Ta
3anacWl, BW3HaYeHi B 3aMOBMEHHI, NPUAHATOMY
Mpogasuem (“MMpodykm(u)’), 3a uiHoto, sika Byae
BCTaHOBMEHa Ta cnnayeHa B gonapax CnonyyeHux
Lrartis, ik 06YMOBNEHO HKYE B LbOMY AOKYMEHTI.
BignosigHo, wopasy, konu [lokyneus o6upae
Mpoaykt Ans npupabaHHs, BiH Mae nopasath
3aMoBneHHs  (‘3amoenienHs”). Hiwo 8 ubomy
[Dorosopi He 30608's3ye Mokynus kynysaTu 6yab-sike
HacbTonpomucnose obnagHaHHs, Martepiann Ta
3anacu, Ha sike He Gyno poamilweHo 3amoBneHHs.
Hiwo B8 ubomy [oroeopi He 30608'si3ye Mpogasus
npoaasatu ByAab-ske HadTonpomucnose
obnagHaHHa, Matepianu Ta 3anacu, Ha ske
lMpoaaseub He ofepxas 3aMOBMEHHS.

1.2 KoxHe 3amoBneHHs Mae nignopsakoBysaTucs
NOMOXEHHAAM  UbOTO  AOKYMEHTa,  Hanpuknag,

CTOpiHKa 1



under the terms and conditions contained, and as
applicable referred to, herein. The terms and
conditions contained or referred to in this Agreement
shall apply, regardiess of whether said terms and
conditions are referenced in the Order.

1.3.  In case of conflict or inconsistency between any
Order and the Agreement, the Agreement shall prevail,
unless otherwise agreed by the Parties. The prices set
forth in an Order may vary in accordance with the
terms of the concerned Order, as agreed by the
Parties.

1.4. The Products (quantity, quality, price, currency
etc.) and its Sender shall be specified by the Parties in
the Orders. Each Order shall be submitted and
confirmed electronically, issuance of shipment invoice
by the Seller and it's acceptance by the Buyer shall be
a proper confirmation that the relevant Order is agreed
by the Parties and shall constitute the integral part of
the Agreement.

1.5.  Approximate value of the Agreement is 500,000
(five hundred thousand USD) United States Dollars.
The total value of the Agreement shall be calculated
based on all shipment invoices.

ARTICLE 2 - TERM; TERMINATION

2.1 The Agreement shall come into force on the
Effective Date, and shall remain in full force and effect
for a period of three (3) years thereafter, unless earlier
terminated pursuant to Article 2.2, or extended as set
forth in the subsequent sentence. At the end of the
initial term, the Agreement will be automatically
renewed for successive one-year periods, unless
either Party serves during the then-current one-year
period a notice to the other Party ninety (90) days prior
to the anniversary date of the Effective Date. Any
renewal term shall be subject to the provisions of
Article 2.2,

2.2 The Agreement may be terminated as follows:

(a) Either Party may terminate the Agreement effective
immediately upon written notice to the other Party, if
the other Party is in breach of its obligations
hereunder, and fails to remedy said breach within a
period of thirty (30) days after having received written
notice thereof.

(b) Either Party may terminate the Agreement at its
convenience by serving a ninety-day prior written
notice to the other Party.

2.3 Orders may be terminated for convenience by
Buyer subject to the payment of a mutually agreed
upon early termination fee, which Seller will take its
best efforts to mitigate.

ARTICLE 3 - WARRANTIES
3.1.  Seller warrants that (i) the Products shall, for a
period of twelve (12) months from the date of shipment
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MpoaykT noBuHHi Hapaeatucs [poaaeuem Ha
yMOBaXx, fKi BUKnafeHi TyT abo Ha ski € NocuNaHHs.
YMOBW | MNOMOXEHHs, ki nepenbaveHi B LbOMyY
Horosopi abo Ha fAKi € nocunaHHa, MakTh
3aCTOCOBYBATUCS HE3ANEXHO Bi4 TOrO, YW Ha3BaHi
YMOBY | NONOXEHHA 3raayloThes B 3aMOBNEHHi.

1.3 Y pasi cynepeykn abo npoTupivya Mk
3amoeneHHAM Ta [loroBopoM nepesaHy cuny
Matume [orosip, SKWO iHWe He Byae y3romkeHo
CropoHamu. LUiHu, BcTaHoBneHi B 3amoBneHHi,
MOXYTb BapiloBaTW BIAMNOBIAHO A0 YMOB MEBHOrO
BamoBneHHs, fK yaromkeHo CTopoHamu.

1.4. MpoaykTy (KinbKicTb, AKICTb, UiHa, BanioTa ToLo)
Ta ix BignpaBHWK MalTb BU3HAYATUCA CTOPOHaMU B
3amoBneHHi. KoxHe 3amoBneHHs cnig nogaeartu Ta
NiATBEPAXYBaTW B ENeKTPOHHUI cnocib, Buaaya
MNpogasuem iHBOMCca Ha BigBaHTaKEHHA Ta ioro
npuiimaHHs  Mokynuem mae ©OyTv  HaneXHum
NiATBEPAXEHHAM TOro, Lo BiANoBigHe 3amMoBNeHHs
noropxeHe CTopoHamu, Ta ued iHBOWC Mae GyTi
HEBIA'EMHOI0 YacTuHoto [lorosopy.

1.5. OpieHTOBHa BapTiCTb LibOro [1oroBopy CTaHOBUTH
500,000 (n'sTcoT TWCAY) pgonapie  CrionyyeHux
Wratis AMepuku. 3aransHa BapTictb [orosopy mae
Oytv obuucneHa Ha miacTasi  iHBoOiiciB  Ha
BiABaHTaXEHHS.

CTATTA 2 - TEPMIH [li; PO3IPBAHHS
2.1 Leit Jorosip HabyBae YMHHOCTI B [laTy HabyTTs
YUHHOCTI Ta MaTUMe MOBHY cuny i Byae YuUHHOK
ynpoaoBX nepioay TpueanicTio Tpu (3) poku nicns
uiel gatu, Akwo [orosip He Byae posipeaHo paHiwe
BignosigHo fo Crarri 2.2 abo nogoexeHo, sK
BCTAGHOBMEHO Y HWKYEBUKNAAEHOMY  MOMNOXKEHHI.
HanpukiHui noyatkosoro TepmiHy aii [Jorosopy 6yae
aBTOMaTUYHO MOHOBNEHO Ha HacTynHi nepioau
TPUBanicTioO oaAuMH pik, AKWO siKacb i3 CTOpiH He
noAacTb NPOTArOM TakKoro NOTOYHOTO OAHOPIYHOro
nepiofly NoBiAOMNEHHA iHWii CTOPOHI 3a AeB'AHOCTO
AHiB g0 piyHol [laTh HabyTTa YMHHOCTI. Byab-akuii
TEPMIH NMOHOBNEHHA Mae BiAMNOBIAATU MOMOXEHHSM
Crarri2.2.
2.2 [orosip moxe ByTu posipBaHo BignosigHo Ao
TaKoro:
(a) byab-ska CTopoHa MOXE HeraimHo posipeaTi
[Horosip nicns HagaHHs NUCLMOBOrO MOBIAOMNEHHS
iHWIA CTOpOoHI, fKWO iHWa CTopoHa nopyluye CBOi
30608'A3aHHA 3a UMM [loroBOpoM Ta He ycysae
Ha3BaHOrO  MOPYLEHHS  BNpOAOBX  Mepiody
TpuBanicTio TpuaUaTe (30) AHIB nicns ogepxaHHs
NUCbMOBOro NOBIAOMMEHHS NPO Le.
(b) Byab-aka CtopoHa Moxe posipsati [lorosip,
AKWO Le 1A 3pyyYyHO, LUMAXOM HagaHHS NUCbMOBOrO
NOBIAOMNEHHS iHWi CTOPOHI 3a AEB'SHOCTO AHIB A0
Lboro.
2.3 3amoBneHHs  MOXyTb  OyTW  MpUNUHEH
Mokynuem 3 BnacHoi iHiUiaTMBM BigNOBIAHO A0
cnnaTu B3aEMHO NOroaxeHoi komicii 3a 4ocTpokose
NPUNUHEHHS, WOoAO 3MeHWeHHs sKoi [Mpoaaseub
[AoKnaje BCix 3ycunb.

CTATTA 3 — FAPAHTII
3.1 [Mpoaaseub rapaHTye, WO (i) MpoaykTn 6yayTs,
Ha nepioa TpueanicTio ABaHaguaTe (12) micsauis 3

cTopinka 2



of the Products to Buyer, conform to the applicable
specifications, and shall be free from defects in
workmanship, materials and manufacture, and new
(unless otherwise agreed by Buyer), and (ii) Seller
shall have good and marketable title to all Products
delivered to Buyer, free from and clear of any liens or
encumbrances. The acceptance of the Products shall
be performed by the Buyer upon delivery in Ukraine.

3.2. If any Products delivered pursuant to this
Agreement are found not to be as warranted, Buyer
shall inform Seller in respect thereof, and Seller shall,
at Seller's option and as Buyer's sole and exclusive
remedy, repair or replace the same, or issue a credit
for the same.

3.3. The foregoing warranty in Article 3.1(i) shall not
apply to defects resulting from (i) the specifications or
design of the Products when provided by Buyer, (ii)
Products which have been abused, altered or
misused, (iii) tooling or instructions supplied by Buyer,
or (iv) Products which have been kept outside their
recommended environmental conditions
(such as temperature). EXCEPT AS EXPRESSLY
STATED IN THIS AGREEMENT, AND TO THE
EXTENT PERMITTED BY APPLICABLE LAW,
SELLER MAKES NO WARRANTIES, WHETHER
EXPRESS, IMPLIED OR STATUTORY WITH
RESPECT TO THE PRODUCTS, AND ALL SUCH
OTHER WARRANTIES ARE HEREBY
SPECIFICALLY DISCLAIMED, INCLUDING
WITHOUT LIMITATION, WARRANTIES OF FITNESS
FOR A PARTICULAR PURPOSE OR
MERCHANTABILITY.

ARTICLE 4 - TRANSFER OF TITLE; DELIVERY

4.1 Notwithstanding anything herein or in any Order to
the contrary, title to the Products shall be transferred
in accordance with the terms and conditions of
Incoterms 2010 and shall be specified in the relevant
invoices. The Seller shall be responsible for the
customs clearance in the USA and the Buyer shall be
responsible for the customs clearance in the country of
delivery. The point of delivery and registration shall be
specified in the relevant invoices.

ARTICLE 5 - OBLIGATIONS OF SELLER

5.1 Seller undertakes to ensure that all obligations set
forth in this Article 5 shall, in respect of each shipment
delivered to Buyer, be complied with.

5.2. Seller agrees to conform to the written
instructions provided by Buyer in accordance with a
mutually agreed upon procedure, which determines
the delivery address, the consignee address, the
preferred delivery day, the required consolidation
level/frequency for all shipments processed by Seller,
the contact details of the customs clearance agent in
the country of destination and such other practical
information as is reasonably necessary for
a good quality service in accordance with Buyer's
requirements.
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Aatu noctasku [Mpoaykris [Mokynuo, Bignosigartu
3aCTOCOBHWM  cneuudikauiam,  He  MaTumyTb
AedekTie maTepianis i BUrOTOBNeHHs Ta ByayTh
HOBWMMU (AKLWO iHWe He noroaxeHo Mokynuem), Ta (ii)
Mpoaaseub MaTuMe MpaBo BRacHocTi i npaso
NOBHOrO PO3NOpsSAXEHHS WoAo Beix MMpoaykTis, ski
AoctasnsoTbea Mokynuw, 6e3 Byab-akux 3actas abo
obTsxeHb. [MpuitmanHs MpoAayKTiB 3aiiicHiOBaTUME
Mokyneupb nicns AocTaBku B YKpaiHy.

3.2 fAkwo 6yab-ski  lMpoaykTv,  pocraeneHi
BiANOBIAHO A0 UbOro [loroBopy, He MawTb rapaHTii,
lNokyneub noBuHeH nosigomuTy npo e Mpogasus, a
Mpogaseus nosuHeH, Ha poacys [MMpogasus,
BiApeMOHTyBaTW abo 3amiHuTW iX 4v BuaaTH Ans
LbOro Kpeaut, i ue Oyae €4UHOK Ta BUKMIOYHO
KomneHcauieto Mokynus.

3.3 BuulesasHayeHa rapantis B CrarTi 3.1(i) He
3aCTOCOBYETLCS A0 AedeKTIB, AKi BUHUKNW BHACMIAOK
(i) cneuvdpikauiit abo koHCTPYKuii MpoayKTiB, AKWO ue
obymosneHo  Mokynuem, (i) Mpoaykris,  ski
HEHaNeXHWM 4YMHOM BUKOPUCTOBYBanuCH, Oynu
3MiHeHi abo HenpaeunbHO 3acTocosysanucs, (iii)
iHCTPYyMeHTapito abo IHCTPyKUii, siki nocTavanucs
Mokynuem, a6o (iv) MpoaykTis, siki 36epiranics He B
PEKOMEHAOBAHWUX YMOBax CepeacBuLla (Hanpuknaa,
3a HEeHanexHux TemneparypHux ymos). AKLLO
YITKO HE BCTAHOBJIEHO B LibOMY [1OIrOBOPI
TA AKWO HE [OO3BOJIEHO 3ACTOCOBHUM
3AKOHOM, MPOJOABELb HE HALAE >XOOHWUX
TAPAHTIW, NPAMUX, HEMPAMUX  ABO
MEPEABAYEHUX 3AKOHOM, CTOCOBHO
MPOAYKTIB, TA BCI TAKI IHWI FAPAHTII LM
KOHKPETHO HE BUBHAIOTBCSH, BKIKOYAKOUN,
BE3 OBMEXEHb, TAPAHTII TMPUOATHOCTI
TOBAPY /13 OKPEMOI METW Y1 NPOOAXY.

CTATTA 4 - NEPEOAYA NPABA BNTACHOCTI;

OOCTABKA
4.1 Hespaxaioum Ha OyAb-WO nNpoTUNExXHe B
LUbOMY AOKYyMeHTI abo B Oyab-sikomy 3amoBreHH,
npaBo BnacHocTi Ha MpoaykTn mae GyTu nepenaxe
BiANOBiAHO A0 yMoB  |HkoTepmc 2010, s
3asHa4alTbCs y BIANOBIAHMX iHBOICax. Mpogaseub
Hece BiAnoBiAanbHICTh 32 MUTHE OMOPMMEHHS B
CLUA, a lMokyneub Hece BignoBiganbHICT 3a MUTHE
obopMneHHs B KpalHi qocTasku. Micuye aocTaekv Ta
peecTpauil BUSHaAYaOTLCA Y BIANOBIAHKMX paxyHKax-
hakTypax.

CTATTA 5 - OBOB’A3KU NMPOOABLA

5.1 Tpopaseub  3060B'H3yeTbCS  rapaHTysaTw
B[oTpyMaHHs 060B's3KiB, ycTaHOBNEHUX ¥ Ui CTaTTi
5, CTOCOBHO KOXHOT napTii, gocTasneHoi Mokynyo.
5.2 TpoaaBeub NOroaXyeTbCsi [OTPUMYBATUCS
MUCbMOBUX IHCTPYKUIiiA, nepeaBayerux [Mokynuem
3rifHO i3 B3AEMHO Y3rOAXEHOK MPOLEAYypOI, sika
BU3Ha4Yae agpecy AOCTaBKW, agpecy oaepxysaua
BaHTaxy, OaxaHy paTy [JocTasku, HeobXigHui
piBeHb/4AcTOTYy KOMNNEKTyBaHHSA ANA BCIX NapTiid,
obpobneHux [poagasueM, KOHTaKTHy iHdopMaLito
NPO areHTa MUTHOrO KOHTPONIO B KpaiHi NPU3HaYeHHs
Ta Taky iHWy NpakTu4Hy iHpopmauiio, ska HanexHum
4uHOM HeoOxigHa pAns  rapHoi  sKocTi  nocnyr
BiaNoBigHO Ao Bumor Mokynus.
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5.3. All required documentation will be timely
provided to Buyer.

5.4. All trade and export control regulations will be
strictly complied with.

5.5.  The Products will be correctly labeled/marked in
accordance with applicable laws and regulations such
as, where applicable, IATA regulations.

5.6. All Products delivered shall be packed in a
manner which is in accordance with applicable
regulations, and adequate to ensure safe arrival of the
Products at the country of
destination, by using cushioning material if required, to
prevent damage during transportation.

ARTICLE 6 - PAYMENT AND TAXES

6.1. Invoices shall be raised by Seller to Buyer's
address and mailed on the date of shipment of the
Products to Buyer's address specified in the Order,
and shall state the Order number. Payment shall be
made by Buyer within thirty (30) days from the date of
invoice, unless Buyer disputes the correctness of the
invoice submitted, in which case the Parties shall
use their best efforts to settle their dispute at the
earliest. Seller may charge interest in case of late
(undisputed) payment, such interest rate being equal
to LIBOR plus 2%, provided that LIBOR plus said
percentage remains lower than, or equal to, the
maximum interest rate permissible at law.

6.2. The Seller and Buyer shall pay all applicable
taxes (corporate/income tax/withholding tax/value
added tax and other similar taxes including applicable
penalties levied or imposed on either party and related
to or assessed upon Seller and Buyer in relation to this
Agreement. The prices under this Agreement shall be
full and final payment due by Buyer to Seller and Seller
shall have no further right of claims against the Buyer
for any other taxes/fines/levies or penalties.

ARTICLE 7 - LIABILITIES AND INDEMNITIES

7.1 The risk of loss of, or damage to, the Products shall
pass to Buyer at the time and place of delivery, in the
country of destination port of entry (prior to customs
clearance).

7.2. SELLER SHALL DEFEND, INDEMNIFY AND HOLD BUYER
HARMLESS AGAINST CLAIMS ARISING OUT OF ANY ACTUAL
OR ALLEGED INFRINGEMENT OF ANY PATENT, COPYRIGHT,
TRADEMARK OR OTHER INTELLECTUAL PROPERTY OR
PROPRIETARY RIGHT, OR ANY LITIGATION BASED THEREON,
WITH RESPECT TO THE PRODUCTS, TO THE EXTENT OF THE
INDEMNITY GRANTED BY THE MANUFACTURER (OR
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5.3 Bca HanexHa AokymeHTauis Gyae BYacHO
HapgaHa [Mokynuyo.

5.4 Bci ToproBi Ta eKCropTHi Npasuna KOHTPOmio
ByayTb CYBOPO AOTPUMAHI.

5.5 TpoayxTu MaTUMyTb npasunbHe
No3HaYeHHA/MapKyBaHHA BiAnoBiAHO no
3aCTOCOBHUX 3aKOHIB Ta NpaBuf, Takux AK, Konu Le
3actocosyeTbes, npasun  IATA  (MixHapoaHoi
acouiauii NoBITPAHOrO TPaHCMNopPTY).

56 VYci pocrasneHi Mpoayktw noBuHHI  ByTu
3anakoBaHi B Takuii cnocib, skuW Bignosiaae
32CTOCOBHUM nNpaBuniaM Ta MOXe rapaHTyBaTu
GesneuyHe  npubytra  MMpoaykTis [0  KpaiHu
NPU3HAYEHHS, LUASXOM BUKOPUCTaHHSA
amopTu3aliiHoro marepiany, sKWo B Lbomy Gyae
notpeba, 3 METOI NONEpemKEHHS MOLUKOMKEHHS B
XOAi TPaHCMNOPTYBaHHS.

CTATTA 6 — OMNJATA | MOOATKMU

6.1 IHBOWCKH noBuHHi ByTM HagaHi Mpoaasuem Ha
aapecy Mokynus Ta OCTaBNEHI B AaTy BignpasneHHs
Mpoayktis Ha appecy [lokynus, 3asHayeHy B8
3aMoBneHHi, Ta  MOBUHHI  MICTUTU  HOoMmep
3amosnenHs. Onnata mae 6yt 3giicHeHa Mokynuem
npoTarom TpuauaTk (30) AHiB 3 AaTy iHBOMCAE, AKLO
Mokyneub He ocKkapXye npaBWNbHICTL MOAAHOrO
iHBoca, B Takomy Bunagky CTOPOHW NOBWHHI
AOKNacT Haikpaluux 3ycunb ANS SKHANLWBMALIOrO
BperynoBaHHa  cynepeykn. [pogaseub  Moxe
HapaxyBarTy BiACOTKM B pa3i Ni3HbOI (HEOCKapXeHOi)
onnarty, cTtaBka TakuX BiACOTKIB Mae AOpiBHIOBATH
JIIBOP (LIBOR, JloHaoHcbKa MixGaHKiBCbka cTaska)
nnoc 2% 3a ymoBu, Wo 3HaveHHs JIIBOP nnioc
HasBaHwi BigcoTok  Byne HKYUM abo
[AOpIBHIOBaTUME MaKCUManbHii BiACOTKOBI cTaBLi,
[A03BONEHi 3aKOHOM.

6.2 Tlpogaseub i Mokyneub MawTb CNNaTUTU BC
3aCTOCOBHI noaartku (kopnopaTusHwiA
noAaTok/noaaTok Ha npuByTok/npubyTKOBMIA
noAaTok/NoAaToK Ha A0AaHY BapTiCTb Ta iHLWI NOAIGHI
noAaTkW, BKMNKOYaKYM 3aCTOCOBHI CTArHEHHs, fKi
36upaloTbes abo HakNaaaTLCS Ha SKYCb CTOPOHY Ta
CTOCY0TbCA abo BCTaHOBMIOKOTLCS WoA0 Mpoaasus
Ta Mokynus y 38'asky 3 UMM [JoroBopom. LiiHu 3a Lum
[Norosopom MmatoTb GYTW MNOBHUM Ta OCTATOYHUM
nnarexem, sikuin [lokyneub Mmae 3gificCHUTU Ha
kopucte Mpopasus, i Mpopaseub He mae Ginblue
npasa Bumarath 3 [lokynus cnnatim  iHWMX
nogarkis/cTarHeHb/3bopie abo WrpagHX caHkuiil.

CTATTA 7 - 3BABOPFOBAHOCTI TA
BIOWKOAOYBAHHA
7.1 Pusuk BTpatM abo nowkoaxeHHs [MpoaykTis
nepexoanTb Ao Mokynus y Yac Ta Micui AocTasku, B
KpaiHi npusHaYyeHHs, NopTy BBE3EHHS (A0 MWUTHOrO
0POPMNEHHS).

7.2 TIPOJABELb MAE S3AXWUWATK, 3BINbHUTU |
YBE3MEYATU MOKYNLA BIf NO30BIB, Kl BUHUKAKOTH HA
MIACTABI  BYAb-AKOrO  [IMCHOMO ABO  YSBHOMO
MOPYLIEHHA BYAb-AKOro NATEHTY, ABTOPCLKOIO
MPABA, TOPrOBOI MAPKU ABO IHWOI IHTENEKTYANBLHOI
BNIACHOCTI ABO TMPABA BIIACHOCTI Y4 BYOb-AKOro
CyOoBOro npPOLEECY HA MIACTABI LBOro, uwo
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SUPPLIER) OF THE PRODUCTS TO SELLER

7.3. NEITHER PARTY SHALL BE LIABLE TO THE OTHER FOR
ANY PUNITIVE, INDIRECT OR CONSEQUENTIAL DAMAGES
SUSTAINED BY THE OTHER IN CONNECTION WITH THE
PERFORMANCE OF THE AGREEMENT, OR ANY ORDER,
INCLUDING WITHOUT LIMITATION BUSINESS
INTERRUPTIONS, LOSS OF PROFITS, LOSS OF REVENUES,
LOSS OF USE OF ASSETS AND LOSS OF CONTRACTS

7.4. 1T IS THE EXPRESS INTENT OF THE PARTIES THE
INDEMNITIES AND LIABILITY EXCLUSIONS CONTAINED IN
THIS ARTICLE 7 SHALL, UNLESS EXPRESSLY STATED
OTHERWISE, APPLY REGARDLESS OF WHETHER (I) THE
CLAIMED LIABILITY IS BASED ON BREACH OF CONTRACT,
WARRANTY OR DUTY, NEGLIGENCE OF ANY PERSON
(GROSS, SOLE, CONCURRENT, ACTIVE OR PASSIVE), PRE-
EXISTING CONDITIONS, FAILURE OF ESSENTIAL PURPOSE
OR ANY OTHER LEGAL OR EQUITABLE THEORY, OR ANY
OTHER CAUSE, AND/OR (Il) A PARTY HAS BEEN ADVISED OF
THE POSSIBILITY OF THE CORRESPONDING LIABILITY

ARTICLE 8 - COMPLIANCE WITH LAWS
Each Party shall comply with, and adhere to, all
applicable laws and regulations which apply to it in
connection with this Agreement, or an Order pursuant
to the Agreement.

ARTICLE 9 - GOVERNING LAW

This Agreement shall be governed by, and construed
in accordance with, the laws of the state of Texas,
USA, excluding any conflict of laws principle that would
refer to the laws of another jurisdiction. All disputes
arising in connection with the Contract shall be finally
settled under the Rules of Arbitration of the
International Chamber of Commerce by a sole
arbitrator appointed in accordance with said Rules.
The place of arbitration shall be Fort Worth, Texas
USA. The arbitrator shall determine the matters in
dispute in accordance with the laws of the state of
Texas, USA, and the English language shall be used
throughout the arbitral proceedings.

ARTICLE 10 - GENERAL LEGAL PROVISIONS
10.1  The Agreement, or an Order pursuant to the
Agreement, shall not be construed as creating
ajoint-venture, partnership or the like. Each Party shall
remain an independent entity, and
act as an independent contractor.

10.2  Neither Seller, nor Buyer, shall be liable for
delay or non-performance of its obligations hereunder
(or part thereof) if the cause of delay or non-
performance is an event which is unforeseeable,
beyond the control of the Party affected, and cannot
be remedied by the exercise of reasonable diligence,
including without limitation acts of God, acts of civil or
military authority, governmental orders, war, fire,
explosion, labor unrest (except if limited to the Party
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CTOCYETLCA [POAYKTIB, KPIM BWUMNAQKIB, KONU
FAPAHTIA HALAETBCA BUPOBHMKOM (ABO
NOCTAYANBHWKOM) NPOAYKTIB NMPOJABLIIO.

7.3 KOAHA CTOPOHA HE HECE BIAMOBINANLHICTb
MEPEA IHWOIO 3A BYAb-AIKI LUTPAGHI, HEMPAMI ABO
MOBIUHI 3BUTKM, SIKUX 3A3HANA IHLLA CTOPOHA Y 38'A3KY
3 BUKOHAHHAM LbOrO [OroBOPY ABO BY/b-IKOrO
3AMOBJEHHS,  BKMIOYAIOUYM, BE3  OBMEXEHHS,
3ATPUMKU B BISHECI, BTPATY MPUBYTKIB, 3MEHILEHHS
0OXOAY, BTPATY MOXNMBOCTEM  BUKOPUCTAHHSA
AKTUBIB | YKNAEHHS KOHTPAKTIB.

74 CTOPOHM  BUCNOBAIOIOTb  HAMIP,  LIO
BUKMIOYEHHA ~ CTOCOBHO  3ABOPFOBAHOCTI  TA
MATEPIANBLHO!  BIANOBIBANBHOCTI, BUKNALEHI B LI
CTATTI 7, 3ACTOCOBYBATUMYTHLCS, SIKILO HITKO HE BY/IE
BCTAHOBNEHO [HWE, HE3ANEXHO BIA TOro, uu (1)
3ASIBMEHA MATEPIATIbHA BIANOBIAANBHICTb
TPYHTYETbCA HA MOPYLLEHHI KOHTPAKTY, FAPAHTI ABO
30BOB'SI3AHHS, HEABAMIMBOCT! BY/b-SIKOI OCOBW
(3HAYHOMY, OAHOOCIEHOMY, OAHOYACHOMY,
AKTUBHOMY 4/ MACUBHOMY), MOMEPEAHIX YMOB,
HEBMKOHAHHI OCHOBHOI METU UM BYb-5IKOTO IHLIOMO
MPABOBOTO ABO PIBHOMPABHOrO MPUHLMMY Y4 B
IHLIOMY BUNAZKY, TA/ABO HESANIEXHO BIf TOrO, (1) L0
CTOPOHA  MOIH®OPMOBAHA  MPO  MOXNUBICTb
BIAMOBIAHOI MATEPIANBHOI BIAMOBIANBHOCTI.

CTATTA 8 - AOTPUMAHHA 3AKOHIB
KoxHa CTOpoHa MOBWMHHA AOTPUMYBATUCH | AISTU
BIANOBIAHO A0 BCIX 3aCTOCOBHMX 3aKOHIB i NOCTaHOB,
SIKi 3aCTOCOBYIOTLCS Yy 3B'A3KY 3 Uum [orosopom abo
3amoBneHHAM BiANOBIAHO A0 Lboro [orosopy.

CTATTA 9 - 3ACTOCOBHE NPABO

Lei# [Jorosip mae perynioBatucs Ta TnymMauyuTucs
BiANOBIAHO A0 3akoHiB wraTty Texac, CLUA, za
BUHATKOM  ByAb-AKUX CynepeyoK 3aKoHOAaBYUX
NpUHLUMNIB, SIKi MOXYTb CTOCYBATUCS 3aKOHIB iHLUOI
IOpPUCAMKUIT. YCi cnopu, SiKi BUHWUKAKOTL Y 3B'A3KY 3
[oroBopom, matoTb GyTU OCTATOYHO BperynboBaHi
BignosiaHo Ao [Mpaeun apbitpaxy MixHapoaHoi
TOProsesnbHOI nanat oAHUM Cyaaelo, NpU3HavyeHum
3rigHo i3 HassaHumu Mpasunamu. Micuem ap6iTpaxy
mae Gytm ®opr-Yept, Texac, CLIA. Cyaas mae
BU3HAYUTW npeameT Crnopy BIAMOBIAHO AO 3aKOHIB
wraty Texac, CLUA, i B ycix cyaoBux npouyecax mae
BWKOPUCTOBYBATMCA aHrnincbka MoBa.

CTATTA 10 - 3ATANLHI MPABOBI NONOXEHHA
10.1 [orosip abo 3amoBneHHs 3a uum [JoroBopom
He TnymayaTbCsi AK TaKi, L0 CTBOPIOKTb CrifbHE
NiANpUEMCTBO, TOBapucTBO Towo. KoxHa cTopoHa
3anULLAETbCA HE3anexHo puanYHOK ocoboto Ta
Aie fK HesanexHuit NiapsAHUK.

10.2 Hi Tpopaseub, Hi [Mokyneub He HecyTb
BIANOBIAANbHICTL 32 3aTpUMKy abo HEBUKOHAHHS
CBOIX 3060B'A3aHb 3a UUM AoKymeHTOM (abo #oro
YacTWUHOW), SKWO NPUYMHOK  3aTpumku  ado
HEBUKOHaHHA € HenepeabadyBaHa nogia, ska
HacTana nosa mexamu KoHTponto CTOPOHM | He Moxe
OyTW yCyHyTa LNSXOM [AOKNajaHHs HanexHoro
3yCUNNs, BKMOYalouW, ane He OBMEXYHUYUCh LUM,
CTUXIHI nvxa, akTh rpoMaacbkol abo BiCLKOBOI
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affected) or epidemic ("Force Majeure"). The Party
affected shall be relieved from its obligations (or part
thereof) as long as the Force Majeure lasts and
hinders the performance of said obligations (or part
thereof), it being understood that Force Majeure shall
not excuse any obligation of Buyer to pay for invoices
due in accordance with the provisions hereof. The
Party affected shall promptly notify the other Party and
make reasonable efforts to mitigate the effects of
Force Majeure with reasonable dispatch.

10.3  Notices shall be sent by registered post or fax,
or delivered in person, to the address communicated
separately by each Party to that effect. Said notices
shall be deemed received (i) upon delivery if hand
delivered, (ii) upon delivery if sent by registered post,
and (iii) upon recipient's confirmation of receipt if
faxed.

104 The Agreement embodies the entire
agreement between the Parties with respect to the
subject matter hereof, and prevails over any previous
oral or written understandings, commitments or
agreements pertaining to the subject matter hereof.
The Agreement shall not be modified in any manner,
except by a written instrument duly signed by each
Party.

10.5 Any provision herein which in any way
contravenes applicable laws or regulations shall be
deemed severable to the extent of such contravention,
and the legality, validity or enforce-ability of the
remaining provisions hereof shall not in any way be
affected or impaired thereby. The Parties shall
promptly negotiate to restore this Agreement as near
as possible to its original intent and economic effect.

10.6  The provisions of the Agreement which by their
nature are intended to survive the termination or expiry
of the Agreement (including without limitation warranty
and indemnity/liability provisions) shall remain in full
force and effect after said termination or expiry.

10.7  The headings contained in the Agreement are
for convenience of reference only, and do not
constitute a part of the Agreement.

10.8 The terms and conditions contained in this
Agreement may not be discharged in whole or in part
by waiver, renunciation, or failure of enforcement,
unless specifically agreed to in writing by the Party to
which said terms and conditions benefit.

10.9 This Agreement is made in the English and
Ukrainian languages. In case of any discrepancies
between the English and Ukrainian version of the
Agreement, the English version shall prevail.
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Bnaaw, ypsAoBi Hakasu, BilHY, noxexy, Bubyx, aktu
HEMoKopM TPYASLUMX (SKWO Le He BCTaHOBNEHO
MocTtpaxaanow CrtopoHow) abo enigemii (“@opc-
maxop"). Moctpaxgana CTOpoHa 3BiNbHAETLCS Bif
cBOiX 30008B'A3aHb (abo Ix yacTuHu), noku Popc-
Maop TPUBAE | NepeLUKOKae BUKOHAHHIO Ha3BaHWX
30608’sA3aHb (abo ix YacTuHW), 3po3ymino, wo Popce-
Maxop He Bunpasgosye 3o06os'azaHHA [lokynus
onnatuT iHBOMC BIANOBIAHO A0 MONMOXEHb LUbOro
nokymerTa. lNMoctpaxgana CTopoHa Mae HaneXHUM
YuHOM nosigomuTn iHWY CTOpPOHY Ta Aoknactu
HanexHUX 3ycunb ANs 3MEeHLUeHHs Bnnusis dopc-
MaXOopy 3 PO3YMHUM LUBUAKUM BUKOHAHHAM.

10.3 ToBigoMneHHs cnia Hazcunatu
PEKOMEHAOoBaHo  nowTol  abo  dakcom  4u
nepegasatu 0coBuCTO Ha agpecy, NOBIAOMMEHY
OKPEMO KOXHOK CTOPOHOK 3 Ljieto MeTow. 3rapaHi
NOBIAOMNEHHA BBa)XaloTbCA oAepxaHumu (i) nicns

AOCTaBKN B pyKu, (i) nicns  pocTasku
peKoMeHaoBaHOK  nowTow  Ta (i)  nicnd
NiATBEPAXEHHA  ofepxyBaya npo  OTPUMaHHS

NOBIAOMINEHHS!, NepeaaHoro akcoM.

10.4 [oroBip sBnsie CO60K0 NOBHY AOMOBAEHICTb MiXK
CTOpoHamMu  CTOCOBHO  3a3Ha4eHoOro B HbOMY
npegmerTa Ta Mae nepesaxHy cuny Wogo Oyab-akux
nonepeaHix yCHUX abo MUCbMOBUX JOMOBMEHOCTEW,
3anB abo yroa cTOCOBHO NpeameTa Lboro [Jorosopy.
Lieit [oroeip He Moxe 6yTtu B Byab-akui cnocid
3MIHEHUIA, OKPIM SK LLUNAXOM YKNageHHs NCbMOBOTO
OOKYMEHTa, HaneXHWM YMHOM MiANUCaHoro KOXHO
CTOpOHOK.

10.5 ByAb-sike NONOXEHHSA LUbOro AOKYMEHTa, Ake
OyAb-AKUM YUHOM CYNEPEYUTL 3aCTOCOBHUM 3aKoHam
abo nocTtaHoBam, He BNNWBAE Ha 3aAKOHHICTb,
YUHHICTb @00 NO30BHY CMNY PELUTH NONOXEHb LbOro
[loroBopy Ta XOAHWM YMHOM He Bnnueae abo He
nocnabnioe ix. CTOPOHN NOBUHHI HaNEXHUM YUHOM
0BroBOpUTM MaKCUManbHO MOXIUBE BiAHOBNEHHS
uboro [loroBopy A0 #Oro noYaTkoBOro Hamipy Ta
E€KOHOMIYHOro eeKTy.

10.6 MonoxeHws [orosopy, ski 3a CBOIM
XapaKkTepoM MICTUNM BKa3iBKW LLOAO po3ipBaHHsA abo
3aBepLUEHHA YWMHHOCTI [loroBopy (BKniudalouu, ane
He 0OMEXYIUNCh LM, rapaHTito Ta NONOXeHHA Npo
BiALWKOAYBAHHA/3060B'A3aHHS), 3anUaTUMYThCH
YUHHUMK Ta MATUMYTb NOBHY CUNY Micns 3raaaHoro
posipeanHsa abo 3aBepLIeHHst YWHHOCTI.

10.7 3aronosku, ski MicTATbCS B [loroBopi, HaBeaeHi
BVKNIOYHO 3 METOI0 NOCUNAHHA Ta He CTaHOBNATb
YacTuHy uboro [loroeopy.

10.8 YMOBM Ta NONOXEHHA, AKi MICTATLCA B LbOMY
[oroeopi, He MoxyTb ByTW ckacoBaHi NoBHicTio abo
4YacTKOBO LUMAXOM BIAMOBM YU HE3ACTOCYBaHHSA,
AKWO Ue crewuianbHO He NOrogXeHo B MUCbMOBIV
dopmi CTOpOHOIO, AKY CTOCYIOTbCS Ui yMOBU Ta
NOMNOXEHHS.

10.9 Uew [Horosip yknaaeHuit ykpaiHCbKOW Ta
aHrNIACbKO  MoBamu, Y BUNAAKy BWHUKHEHHS
PO3GKHOCTI MK yKpalHCbKAM Ta  aHrnifcbkum
TeKCTaMK, aHrninCbKuii TEKCT MaTuMe nepeBaxHy
cuny.
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ARTICLE 11 - DETAILS OF THE PARTIES
Ulterra Ukraine LLC

Address: 55 Bohdana Khmelnytskoho street, Kyiv,
01054, Ukraine

|dentification number: 44286709

Name of the bank: OTP BANK JSC

Address: Ukraine, Kyiv, 01033, Zhilianska St., 43
Swift: OTPVUAUK

Account number USD:
UA963005280000026009000012347

Ulterra Drilling Technologies, L.P.

Legal address:
201 Main Street, Suite 1660, Fort Worth, Texas
76102 USA.

Address for correspondence:
201 Main Street, Suite 1660, Fort Worth, Texas
76102 USA.

Bank details:

Account number: 4135302438

Account type: Checking

ACH routing number: 121000248

Wire routing number: 121000248

SWIFT/BIC code: WFBIUS6S

Bank name and address: Wells Fargo Bank, 420
Montgomery Street, San Francisco, CA 94104

IN WITNESS WHEREOF, the Parties have caused

For ULTERRA UKRAINE LLC
(Buyer)

Appendix A continued

CTATTA 11 — PEKBI3UTU CTOPIH
TOB "YNTEPPA IOKPEWAH"

Aapeca: Byn. boraaxa XmMenbHuLbkoro, ByanHok 55,
Kuis, 01054, YkpaiHa

laeHTudikauintni kop: 44286709

Hassa Garky: AT "OTIMN BaHk"

Aapeca: Ykpaina, micto Kuis, 01033, syn.
XKunsiHcbka, 43

Csicpt: OTPVUAUK

Homep paxyHky USD:
UA963005280000026009000012347

YNTEPPA APUUTIHI TEKHONODXKIC ENLMNI.

KOpuduyHa adpeca:
Byn. MaiiH, 6ya. 201, Homep 1660, micTo ®opT-YeprT,
wrar Texac, 76102, CLUA

Adlpeca 0ns nucmyeaHHs.
Byn. Mait, 6yg. 201, micto ®opT-Yept, wrat Texac,
76102, CLUA

BaHkiecbKi peksisumu:

Homep paxyHky: 4135302438

Tun paxyHKy: NOTOMHWIA

ACH Homep: 121000248

Wire Homep: 121000248

SWIFT/BIC kop: WFBIUSES

Hassa Ta agpeca 6aHky: Wells Fargo Bank, 420
Montgomery Street, San Francisco, CA 94104

HA 3ACBIJYEHHA 4YOro Cropoxu pfopy4unu
HanexHum YUHOM YNOBHOBAXEHUM
ZyaBHukaM odopmuTn Ueit [orosip y ABOX
NoHUX NPUMIpHUKaX.

TOB "YNTEPPA HOKPEWH"
(Mokyneus)

Name: Vladyslav Zavada
Title: Director

For ULTERRA DRILLING TECHNOLOGIES, L.P.
(Seller)

P

M AL 5

d 7
(Si77('ature) \

(Plinnuc)
IM'a; Bhnagucnas 3asaga
Mocapa: OQupexrop

YINTEPPA OPIUNIHI TEKHONOOXIC EN.MI.
(Mpopaseub)

(Signature)
Name: Maria Mejia
Title: Senior Vice President and Chief Financial Officer

page 7

(Mianwc)

IM's: Mapiss Mexis

Mocapa: Crapwwuit Biue-npesuaeHT Ta [0noBHUN
®iHancoeuit AupekTop

cTopiHka 7



Appendix B

AMUATHIAR DPTAH BYINPABNEHHAEKCTICRTYMPUZHAGEHHA

YKPATHA (dbopma M-2) THEKNAFALIA
T2 SrpammiErcnoprep ™ US/0000000000 | " "lll‘"u”ll
3 | 8 ULTERRA DRILLING IM (31 1M
TECHNOLOGIES, L.P. EEET e 1 23UA80602000521403
/6700 CORPORATION PKWY 1 1 ENeKTpOHHE NeKJlapyBaHHA
FORT WORTH TX 76l26 US SBcaro i |6 Bowaro weus 7 Boviawoenh nowep o

g | \#88%0000/000000 o)\ al B e 4210 LY\
§ ¥ B Ogepsysay Ne = UA/ 0 O 4 4 2 8 6'? O 9 8 Ocoba, signosizancsa sa dinanwcoss sperymossne o UA/ 0 0 4 42 8 6'}' O 9

S | & |TOB "YNITEPEA KWKPEWH" TOB "YNTEPPA IOKPEAH"

g | 2 s, non.

2 | 5|27 sByn.Xapuosukis,

- UA1004428670

% E Monrasa, 36014, Y]cpa iHa 10 Rosia nepe 11 Topr. <|.\:|"21=.'9 12 Biaowacti npo BapticTs 43 €CN

3 ] it e

€ | & |lun10044286709 |FH yg) 625239.92

2 g 14 Reapa i NpaReTaB K ™ UA/0035360205 15 Kpawa ol pasnaisiomnopTy. Ty — P ——
g g TOB "K&" Jlaspik" cma LUS | i ol
13|55 ac1a/d \in 19.0680T5 e R T e p—

5 (\UA1003536020 |

£ | 18 leermabinain i upaiia peectpeul Tpamen. sacoby npw sianpeane iinguEyTT 49 Koo, | 20 Ymosw nocragse

c

| 2¥ e melbicatin | pTi pebeTHaT aTHEHIFE TpancnapmIaTe S8b0By HB sopaml |22 Baniora 1a seransia eyva s paxyrou T Kype samore 24 Xapaitep yrean \
| | USD| 23728.00 2635030000 | 0/91] 000
| 28 B pancnopry B e ———r 28 biracosi T GansdssH BaeMoT
| ke
. |
129 Murteiin opran skisaylsTagy 30 MicuesiEXoLmeHHA Tosapia
3|8 e = =
T gl ’T”W"ﬁ;g";&ﬁ""{ Hg;_:iz o :;“'Eg““ ;‘ﬁgﬁ o Tol HH;F?E T BV A ) ¥ A AN
Wt hnm, NDPASHAYEHMM OnA OypihHs ckengnmx mo| L |*|82071810/00 | | 0
pin abo rpyHTie, poboua wacTMHa NONMOTa 4o o 38 Bara pyrroni) 3 Mpscpepsu
M1CTHMTE CHMHTETHMYH1 aJiMaz3H axi He MOXYThb
6y TV BUKOPMCTaHI AK CHPOBMHA OJA 4 US |y 22 Thsnocea
lﬂBeJ’[lpHHX Ll.lHHOCTeId : 7 NPOLEAYFA 138 Bara poTTol) 38 Kpata
oBe momoTo 17.5"(444.5 mM)PDC SPL619 3100 | zzoo 25
005885 c7n 57430 im. ‘ Aol = L
BuKOPMCTOBYETRCA ¥y HabTorazomsin [ue. pon
npoMMcnosocTi . P il
Oue. momo. 41 Floparwosi anee) suipy 42 Liina vosapy 43 Ko, MBE
o m27i1 18184 23.09.21 23728.0000 |6 |
0325 18184 23.09.21 YR e —
i m0740 235-23112552 27.09.21
0B62 18184 23,0921 | 625239.92
4103 3R 240423 e
d4207 02/08-21 n 02,0821 31.12.25 625.23992
47 Hapawman- [ Bovi |G r : v w &8 BULCTpouaWHA MNATERIE [ &8 Pammiaim cenany
g%ﬂ EE | Eas 20 |28 sroomrrosaanE A
020 1876720 | 3 % 56272 01 020 562.72 86700
i 0712 [ 1T 028 3863.98 44286709 [44286709]
028 12679942 57 % 7341567 |70
028 12879042 3 % 3863.98 | 01
1
) A "\ .~W'7 R \J . \
50 Mpwipnan [ Pinnwe: © MHTHAR OFTAH BIONFABNEHHR

PpeacTaanEt
Micus | gara

52 MapanTin

Kom | 53 Mmibeit opran (i kpaiia) npianasain

HB [icHa
ann | 00
DI BUIMITKH MATHOTO OPTAHY BIGNPABNEHHAMPUSHASEHHA Mevama: 54 Micus | pata

eoayrerar [IMK 35/806 26.04.2023 OHIN 35/806 26.04.2023
Haxnagam-n nnoubu Howep:
31.05.2023

CTpox AucTasw (EaTa)

Nigmwe:

36026, m.Montaea, Byn.MoHacTpceka, 16-6
MNamenko 0.B.

+380994951519 3290913133
edecl_kf-lavrik@ukr.net



Appendix B continued

YKPATHA (bopma M[1-6) Acauaiaa
1
o BMI M
23UAB06020005214U3

INo rpadpwm 2:
us
Ulterra Drilling Techneclogies L.P.
201 Main Street, Suite 1660 Fort Worth, Texas 76102 USA
Io rpagpm 9:
Yxpaiuna, 01054, m.Kuie, Byn.XumencHunexkoro Bormaxa,Byn.b5s
Toeap W 1 mo rpabm 31:
IOue. "enexTpoHHMI 1HBoOKC"
4. 310523

Toeap W 1 mo rpadm 40:

1101 / UAB06020/2021/003303 07.10.2021 / 1

1101 / UABO06020/2022/002011 17.03.2022 / 1

1101 / UAB06020/2022/007741 28.07.2022 / 1

1101 / UAB06020/2022/009430 30.08.2022 / 1

1101 / UABO06020/2022/012258 28.10.2022 / 1

1101 / 22U0R806020013669U3 29.11.2022 / 1

1101 / 22UA806020014853U2 26.12.2022 / 1

1101 / 23UA806020000833U9 25.01.2023 / 1

1101 / 23UA806020003917U4 28.03.2023 / 1

1101 / 23UA806020002236U0 23.02.2023 / 1

Tomap W 1 mo rpadwm 44:

m4313 21-001-1 05.08.21 05.08.24
9000 AxT ornamy Wl 25.04.23

m3%000 Onmc 05.10.21

m9604 585/3E0/7.23-28-02 24.04.23

BIAMITKA MUTHOMO OPTAHY BIONPAENEHHAMNMPUIHAUEHHSA Meiamea. Micye i gara

36026, wm.lonTamsa, Byn.MoxnacTup
. cpka, lb-6, xB. 6
Tlignie | i s SaKTapa s A Npei cT S8 .
Mamenxo O.B.
+3809945851519 3290913133
edecl_kf-lavrik@ukr.net




Appendix C

APPENDIX #5R From dd 24/04/2023 Aonatox NOSR sig 24/04/2023
INTER-COMPANY AGREEMENT FOR LEASE OF EQUPMENT Ne 21-001-1/AOTOBIP MDK KOMIAHIAMM PO OPEHAY OBNAGHAHHS N 21-001-1

Apenponaseus / The Lessor
Uiterra Drifling Technologies L.P. ULTERRA UKRAINE LLC
m:mwmmrmmfunmz,usa ssm.ummmm,omsa,m

T
$
i
g

Price, USD

iis

Lease term /
Hassa/Description Taprin epera

Bypowe aonoro 17.57(444,5) POC US16S
L o 7 - pes 1 8061,00 8061,00
SNe

24930 (used) 20 31 1pamun 2023
poxy

M—*ﬂl’ﬂl?l)mm

"

/0 bit 37,5 (s #BC UDSTS pes 3 ASa s
SN# 36587 (used)

MTOro / TOTAL: 14 701,50

w;«-mmmm YMosn nocrassm D/
custom purpose only




APPENDIX #15E From dd 24/04/2023

INTER-COMPANY AGREEMENT FOR LEASE OF EQUPMENT N2 21-001-1//0r0BIP MIDK KOMMAHISIMW NPO OPEHAY OBJIAHAHHSA N° 21-001-1

Apengopaseus / The Lessor

Ulterra Drilling Technologies L.P.
201 Main Street, Suite 1660 Fort Worth, Texas 76102, USA

Appendix D

Aopnatok N215E Bin 24/04/2023

Apengarop / The Lessee

ULTERRA UKRAINE LLC
Khmelnytskoho street, Kyiv, 01054, Ukraine

Ne
Mo/
Item

Hazga/Description

Lease term /
TepMin opeHau

unit of
measure

Qty

Price, USD

Price, USD

drill bit 8.500" U716M U02645
(Repaired) s/n 53325

Aonoto 8.500" U716M U02645

(BinpemonToBaHe) c/H 53325

drill bit 12.250"(12 /4) U616S
U03608 (Repaired) s/n 57031
AonoTo 12.250" (12 /4) U616S
UD3608 (sinpemonTonane)c/n 57031

drill bit 8.500" SPL616 U03969 (Repaired) s/n 57901
6ypoBe AonoTo 8.500" SPLE16 U03969
(sinpemonToBane) c/n 57901

pcs

6 644,22

6 644,22

till 31th of may 2023/
o 31 tpasus 2023
poky

pcs

9407,64

9407,64

pes

9 864,97

9 864,97

WUTOro / TOTAL:

25 916,83

*BapricTe Ans MuTHoro ohopMnenns/ Value for custom purpose
only

For ULTERRA UKRAINE LLC
(The Lessee)

(Signature)
Name* Viadvslav 7Zavada

Title: Director

For ULTERRA DRILLING TECHNOLOGIES, L.P.

(The Lessor)

(Signature)
Name: Joey Mos

Title: Director, Manager APAC

¥moBu nocraBku CPT Kuie Ykpaina/CPT Kyiv Ukraine

TOB "YNTEPPA IOKPEAH"
(ApexnaTon)

(Miguc)
Im's Rnanucnar 3ARANA

Mocapa: AupekTop

YNTEPPA OPINNIHT TEKHONOMKIC EN.NI.

(ApeHaopaseus)

(Mignuc)
IM’'a: Dxoi Mocc

Mocapa: [Aupextop periony APAC

55 Bohdana



Appendix E

STATEMENT OF FINANCIAL POSITION, UAH thousand for 2020-

2021
December | December | January | Absolute deviatiom
31,2021 | 31,2020 | 1,2020
Assets January | December
1, 2020 - | 31, 2020 —
December | December
31,2020 | 31,2021
Non-current assets
Oil and gas 5887 8766 5844 2922 (2879)
assets
Exploration and 8,2 7,3 6,5 0,8 0,9
evaluation assets
Other property, 7444 9008 7853 1155 (1564)
plant and
equipment
Intangible assets 324 348 293 55 (24)
Investments in 11,6 11,9 9,4 2,5 (0,3)
joint ventures
and associates
Other financial 1,9 2,1 2,2 0,1) (0,2)

assets




Appendix E continued

Other non- 3440 3894 38,4 3855,6 (454)
current assets
Long-term 3268 - - - 3268
prepayment of
income tax
Deferred tax 5527 6373 5738 995 (846)
asset
Total of non- 25911,7 28410,3 | 197845 | 8625,8 (3098,6)
current assets
Current assets
Inventories 3591 5140 7208 (2068) (1549)
Accounts 6227 7219 7151 68 (992)
receivable
Prepayments 185 192 158 34 (7)
made
Other current 1926 1565 1946 (381) 361
assets
Restricted cash 8,2 100 101 (1) (91,8)
and cash
equivalents
Cash and cash 8210 203 174 29 8007

equivalents




Appendix E continued

Non-current 15,2 15,2 15,2 - -
assets held for
sale
Total current 121472 14419 16738 (2319) (2272)
assets
Total assets 38109,7 42814,1 | 36507,3 | 6306,8 (4704,4)
Shareholder’s equity
Share capital 1010 1010 1010 - -
Revaluation 1835 2053 1679 374 (218)
Accumulated 9507 1536 1116 420 7971
loss
Total equity 12352 4599 3805 794 7753
Lease 81,6 86 - 86 (4,4)
commitments
Defined benefit 1763 1833 1495 338 (70)
obligation
Asset retirement 1090 1046 776 270 44
and
decommissioning
obligations and
other provisions
Total of non- 2934,6 2965 2271 694 (30,4)
current
liabilities




Appendix E continued

Current liabilities

Trade and other 1026 1079 997 82 (53)
current payables
Prepayments and 2444 1155 1032 123 1289
other liabilities
Rent, other taxes 880 1007 101 906 (127)
and similar
payments
Income tax - 1252 1782 (530) (1252)
payable
Defined benefit 257 234 187 47 23
obligation
Asset retirement 6063 1996 1743 253 4067
and
decommissioning
obligations and
other provisions
Total current 10670 6723 6751 (28) 3947
liabilities
Total liabilities | 13604,6 9688 9022 666 3916,6
Total assetsand | 51714,3 52502,1 | 45529,3 6972,8 (787,8)
liabilities




Appendix F
STATEMENT OF COMPREHENSIVE INCOME OF ULTERRA
UKRAINE 2019-2020, PROFIT OR LOSS, UAH thousand

2020 2019 Absolute
deviation
Income from 35534 28210 7324
ordinary activities
Cost of sales 1809 1595 214
Impairment of oil 788 761 72
and gas properties,
exploration and
evaluation assets,
other property, plant
and equipment
Gross profit 16652 11495 5157
Selling and (1690) (1583) (107)
distribution expenses
Administrative (1661) (1704) 43
expenses
Other operating (5115) (10031) 4922
expenses




Appendix F continued

Net expense for (3316) (3303) 13
expected credit
losses on financial

assets

Other operating 1174 444.9 729,1

income

Share of profit of - 11,3 (11,3)
associated and joint

ventures

Profit/loss before 6044 (4684) 10728

interest and taxation

Financial income 79 24 55

Financial expense (550) (294) (256)

Income tax (1303) 880 (2183)

expense/income

Profit/loss for the 4270 (4074) 8317

year

Change in 7,3 (202) 209,3
measurement of asset
retirement

obligations

Effect of income tax (1,3) 36,4 (37,7)




Appendix F continued

Increase in fair value
of oil and gas
properties,
exploration and
evaluation assets,
other property, plant

and equipment

7882

(7882)

Income tax effect

(1418)

Decrease in fair
value of oil and gas
assets and other
property, plant and

equipment

(2603)

(3040)

437

Income tax effect

468

547

(79)

Remeasurement of

pension obligations

156

(244)

400

Effect of income tax

(28,1)

43,9

(72)

Total other
comprehensive

loss/income

(2000)

3604

(5604)

Effect of income tax

2268

(453)

2721




